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A time saving and efficient 
air hammer which, due to its consistency 
of pressure, will build homogenous 
gold foil and amalgam restorations. 


The pneumatic condenser stimulates 
the use of gold foil and in the construction 
of amalgam restorations it is a valuable 
aid in obtaining unchanging results. 


Full Details on Request 


Serving the 
Profession since 


1893 
WMO TACh UM ail 


= >», MANUFACTURING COMPANY 
CLEVELAND 1, OHIO 





















Dependable | ANACIN | 








When the procedure is likely to be pain- 
ful, consider giving your young patients 
Anacin tablets before orthodontic treat- 
ment. Anacin relieves the tense, appre- 
hensive feeling and also provides quick, 
dependable relief from transient pain 


indicated in ORTHODONTIA 


and discomfort following corrective 
procedure. Anacin won’t upset the stom- 
ach. If you are not receiving samples of 
Anacin regularly, please send us your 
request on your letterhead 


TIT 





WHITEHALL PHARMACAL COMPANY, NEW YORK 
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TRUBYTE® , RIOTONE®, SHADES 


FOR PLASTIC TEETH 





For natural esthetics in plastic teeth, specify Trubyte Biotone 
shades .. . use the new Trubyte Biotone Shade Guide to 
specify shades for Trubyte Biotone Anteriors and Trubyte 
Biotone Pilkington-Turner posteriors. 


THE DENTISTS’ SUPPLY COMPANY of N. Y. 


York, Pennsylvania 
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mnvavre PS iotone TEETH 


the new balanced formula plastic teeth 
with the high fidelity shades 


Yes, there is something new in plastic tooth shades... 
it’s the important element known as Constant Color Relation 
... built into Trubyte Biotone Teeth. 


Trubyte Biotone Teeth are made from an entirely new 
plastic formula which provides important new optical 

and color qualities. This new formula, plus new shade blending 
methods, introduces a new naturalness of color, 

improved translucence, fluorescence and color absorption, 
and a greater natural vitality of appearance. 


Trubyte Biotone shades are high fidelity, natural appearing 
plastic tooth shades. Unlike conventional plastic teeth, 

these new shades do not “gray out” in the mouth. This is important 
in your tooth selection because it saves your time. 

Constant Color Relation eliminates the resets and remakes 

so commonly observed with conventional plastic tooth shades, 
which invariably appear darker and grayer in color in the mouth 
than they do on the shade guide or on the card. 


USE THIS COUPON TO 
ORDER YOUR NEW SHADE GUIDE NOW 


Advertising Service Department 

The Dentists’ Supply Company of N. Y. 
P.O. Box No. 872 

York, Pennsylvania 


LJ Please send me the new shade guide LJ 1 would like full information on Trubyte Bio- 


for Trubyte Biotone, the new bal- tone Teeth. Please have a Trubyte Repre- 

anced formula plastic teeth. sentative call on me as soon as possible. 
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My Trubyte Dealer is . 
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The Best Tenor in the World 


“WHOEVER told him he was a tenor. Nuts to Caruso! Whatever 
made him think he could sing. Caruso—nuts. I tell you what 
made him sing so much: just gall, just plain gall, that’s what. 
I ain’t got the gall to bother people with my singing. But I’m 
better than Caruso and so is my brother—not as good as me 
though. But he ain’t got gall either. Gall, that’s all it takes.” 

We were sitting on a bench in San Francisco’s Union Square, 
sitting in the sparkling sunshine. He was a new-found friend 
who had sat down next to me. I was a made-to-order audience 
for his talk about tenors. My new friend was a shaggy soul, 
gray-bearded, tousled looking. But there was a certain puzzling 
shadowy something about him, a sort of dim, pale grandeur 
which maybe reflected his conviction about himself: that he was 
better than Caruso—that Caruso was a bum when it came to 
singing. 

“And television, bah! Them tenors on television is worse 
than Caruso even. They can’t sing at all. But they do. You know 
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FOR THREE GENERATIONS, PHARMACIES 
HAVE SUPPLIED ANTACID, EFFERVESCENT 


Sal Hepatica. 


Since 1897, pharmacists have been dis- the gastric hyperacidity frequently 
pensing SAL Hepatica—the fast-acting | accompanying constipation. 
yet gentle laxative. 

Because sparkling SAL HEPATICA is APERIENT 
both antacid and effervescent, it passes 
rapidly through the stomach. In the intes- 
tine it provides fluid bulk by its osmotic LAXATIVE 
action, This bulk stimulates peristalsis. 


Prompt evacuation usually follows— Qo . - 

within an hour, if taken before breakfast - : 
—before bedtime, if taken half an hour CATHARTIC : ‘ 
before the evening meal. 


SAL HEPATICA is pleasant-tasting, acts 
without griping, therefore is liked by 
patients. Because it is antacid, it relieves 


BRISTOL-MYERS CO., 19 West 50 Street, New York 20, N. Y. 
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why? Gall—just like Caruso, gall. I ain’t got any. Neither has 
my brother. 

“We had a show once, though. Didn’t last long. No gall. 
Some people came. Not many. Nobody knows good singing. We 
had jokes, too. Nobody on television ever uses them jokes of 
ours. They was good, too; the best. That’s why nobody uses them. 

“Listen, my shaggy friend instructed me. “Listen. This was 
the best joke we had in our show. It went like this. ‘When 
Washington crossed the Delaware, what did Della wear?’ No, 
that somehow ain’t just right. Can’t remember it no better though. 
It’s been a long time. Let’s see. ‘What did Della wear?’ Seems 
there was something more about Washington. Anyway my 
brother would ask me ‘What did Della wear?’ and I'd say 
‘Nothin’ !’ 

“Then one day I thought I’d better clean up that joke so 
when my brother would ask me ‘What did Della wear?’ I’d 
answer ‘Kimona!’ Better that way. Cleaner, ain’t it?” 

He subsided into silence and mused a while. I did some 
musing, too. I’d been feeling sorry for him. Life seemed to 
have passed him by, the good things to have paraded down 
the other side of the street leaving him forsaken and alone 
staring at life from the sidelines. The thought of his staring 
made me look at his eyes, expecting to find defeat and sorrow 
there. There was none. No defeat, no sorrow. Victory was 
shining there—a sort of gleam of triumph. Then it came to me. 
I understood the shadowy something that had puzzled me. My 
friend was really serene about himself, wonderfully so. Was 
he not the best tenor in all the world? Other people didn’t know 
it? What matter. He knew it. And wasn’t his own brother better 


than Caruso, too? 
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IT’S RESULTS THAT COUNT 








HEALTH 


and 


CLEAN 
BREATH 


@SO MANY DENTISTS have obtained such wonderful results in 
the use of STIM-U-DENTS as an aid in their treatment of PYORRHEA 
and GINGIVITIS that it is little wonder they use STIM-U-DENTS 
personally after eating ... They naturally recommend that their 
patients likewise benefit through this pleasant routine aid in oral 
hygiene and as a preventive measure. 


@ Don’t overlook STIM-U-DENTS ... Ask for free samples for patient 
distribution and notice the results upon their very next visit. 


peter STIM-U-DENTS Revere 
for Mouth Health. for Clean Breath. 


STIM-U-DENTS, INC., 14035 Woodrow Wilson Ave., Detroit 38, Mich. 
[_] Send FREE SAMPLES for patient distribution. OH 2-52 
Dr. 


Please enclose your Professional Card or Letterhead 


Address 


a Zone. _State 
NOW AVAILABLE: Our new Professional Courtesy Package contains STIM-U-DENTS 
wrapped in bactericidal tissue tubes. If you desire, enclose $1.00 for 200 tubes or $4.00 
for 1000 tubes. 








SO FAST > SO DEEP: SO SURE 
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S.S. WHITE equipment can 
compiement your skill... inspire 


confidence...build prestige 


Successful practice rests literally in your skilled hands ... capable hands | i : 


that merit the finest equipment to express their skill fully and it i 





profitably. That’s the purpose of $. S. White equipment .. . engineered ili! 





for smooth operating, designed for time-saving, and styled to convey i 
the instant impression of cleanliness, comfort and competence. Your § i ; 


dealer will gladly demonstrate the $. $. White Master Unit D-2 on request. ' Hy 


THE S. S. WHITE DENTAL MFG. CO. 


PHILADELPHIA 5, PENNSYLVANIA 





iyour plans for profitable practice 


COMFORT 


‘ DIAN AN EUSA 
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S. $. White 
Master Unit D-2 
Motor Chair 
and 

Operating 

Stool 
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Excuse me for barging in, but there’s 
not much DUBBLE BUBBLE left! 


More children buy and enjoy FLEER DUBBLE BUBBLE GUM than 
any other penny confection in the world. Made of the very finest 
ingredients, and under the most immaculate conditions, its 
purity and wholesomeness are unsurpassed. 

Write on your letterhead or prescription blank for a free 
introductory supply to give your younger patients. Remember, 


your young friends become your lifetime patients. 


FRANK H. FLEER CORP., PHILADELPHIA 41, PA. 
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PREDICTABLE SUCCESS 





the original 


one-visit rebase... 


=~, FOR DENTURE FIT 
AND COMFORT 












Sh 4 — 


G simple, positive technique. 





| > Less heat —less smarting. 
| > Permits curing in mouth. 
' 
I 
a) i * For perfect fit — complete comfort. 


» With DuraBase, patients quickly 
forget they’re wearing dentures. 


The $10 package is sufficient for more 
than 25 applications—available in either 
permanent pink or clear. 


Your Satisfaction is Guaranteed ~ 
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A Clinical Report on 


ADRENOSEM" SALICYLATE 


(Brand of carbazochrome salicylate) 


History 


The first investigation of a hemostat 
with an action comparable to Adreno- 
sem Salicylate was made by Derouaux 
and Roskam! in 1937. They reported 
that an oxidation product of adrenalin, 
adrenochrome (which has no sympath- 
omimetic properties), has prompt he- 
mostatic activity. 

It was further found that various 
combinations of adrenochrome, notably 
the oxime and semicarbazone, produced 
stable solutions. But, these were so 
slightly soluble that sufficient concen- 
tration could not be obtained for practi- 
cal therapeutic use. By combining these 
adrenochrome compounds in a sodium 
salicylate complex, a stable, soluble form 
can be obtained. This complex has been 
given the generic name, carbazochrome 
salicylate, and is supplied under the 
trade name Adrenosem Salicylate. 

Roskam, in his study ““The Arrest of 
Bleeding,’’? enumerates ‘“‘the drugs 
whose efficaciousness as hemostatics 
have been proved by accurate methods 
in experimental animals and in healthy 
men as well . . . One is the monosemi- 
carbazone of adrenochrome [Adrenosem 
Salicylate].” 


Chemistry 


Adrenosem Salicylate is a synthetic 
chemical. The full chemical name is 
adrenochrome monosemicarbazone so- 
dium salicylate complex. 


Pharmacology 


Although it is chemically related to 
epinephrine, Adrenosem Salicylate has 
no sympathomimetic effects. It does 
not alter blood components, nor does 


in Oral Surgery 


it affect blood pressure or cardiac rate.” 


Sherber, in an early study,’ concludes 
that Adrenosem Salicylate* “‘is a potent 
antihemorrhagic factor in those con- 
ditions in which the integrity of the 
smaller vessels is interrupted, and is 
superior to any similar material that is 
now available.” 

Adrenosem Salicylate may be ad- 
ministered simultaneously (but sepa- 
rately) with any type of anesthetic, anti- 
coagulant, or vitamin K and heparin. 


A Unique Systemic Hemostat 


Clinical investigators*® are in agree- 
ment that Adrenosem Salicylate con- 
trols bleeding and oozing by decreasing 
capillary permeability and by pro- 
moting the retraction of severed capil- 
lary ends. It aids in maintaining normal 
capillary integrity by direct action on 
the intercellular “‘cement”’ in capillary 
walls. The interesting work of Fulton? 
confirms this. Adrenosem Salicylate, 
since it is not a vasoconstrictor, has no 
effect on large severed blood vessels and 
arterioles. 

Adrenosem Salicylate is being used 
both prophylactically and therapeutic- 
ally in thousands of hospitals, and in vir- 
tually every type of surgical and dental 
procedure where bleeding is encoun- 
tered. 


Use in Oral Surgery 

Riddle’ reports: “‘Eighty patients, 
who underwent various oral surgical 
procedures, were treated prophylactic- 
ally with Adrenosem Salicylate. All 
were known to have unusual ‘bleeding 
tendencies,’ even though the majority 


apparently had normal blood pictures. 
*U.S. Patent 2,581,850 


Approximately seventy of the patients 
exhibited excellent response to Adreno- 
sem Salicylate therapy. 

‘‘Twenty patients received Ad- 
renosem Salicylate for emergency 
hemorrhage either during surgery or 
postoperatively. The hemorrhagic con- 
ditions treated included postoperative 
extractions, alveoplasties, excision of 
neoplasms and biopsies. Adrenosem Sal- 
icylate proved to be an efficient adjunct 
to clotting in all cases in this group.” 
Adrenosem Salicylate also stopped 
bleeding following a radical neck dis- 
section and hemisection of the mandible. 

Kingsbury and Young’ state: “‘Adren- 
osem has been administered to over 
one hundred patients for hemorrhage 
during surgery or postoperative bleed- 
ing and has been effective without 
exception. The results observed have 
left no doubt as to its therapeutic value. 
Patients with histories of hemorrhage 
following extractions are best managed 
by prescribing one 2.5 mg. tablet one 
hour before surgery and a like dose 
every three hours following for approx- 
imately two days or longer if necessary. 
One teaspoonful of the syrup may be 
substituted if desired. The syrup usu- 
ally takes less than an hour to be 
effective. For extreme cases, where ex- 
cessive hemorrhage results during sur- 
gery, or where profound hemorrhage 
develops following surgery, the intra- 
muscular injection of 5 mg. is more 
pronounced and action usually takes 
place within 10 minutes.” 


Side Effects 


All investigators concur that, at rec- 
ommended dosage levels, Adrenosem 
Salicylate is free from toxic effects. No 
cumulative effects attributable to the 
drug have been reported. 
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The only side reaction noted has 
been a transient stinging sensation in 
the area of injection when Adrenosem 
Salicylate is used intramuscularly. 


Indications 


Bleeding and oozing associated with: 
Extractions 
Alveoplasties 
Excision of neoplasms 
Gingival hemorrhage due to peri- 
odontoclasia or secondary 
infections 
Extensive major oral surgery. 


Dosage 


For recommended dosage schedules, 
please send for detailed literature. 


Supplied 

Ampuls: 5 mg., 1 cc. (package of 5). 

Tablets: 1 mg. S.C. Orange, bottles of 
50. 

Tablets: 2.5 mg. S.C. Yellow, bottles 
of 50. 

Syrup: 2.5 mg. per 5 cc. (1 tsp.), 4 
ounce bottles. 
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THE ONLY DENTIFRICE KNOWN TO REDUCFAR 





Why 


roe toothpaste 
wa Hluoristan 


The pronounced effectiveness of CREST toothpaste in reducing dental 
caries has been demonstrated in the largest, most comprehensive clinical 
program ever conducted for any toothpaste. 


The unique anti-caries ingredient in CREST toothpaste is Fluoristan, 
a special fluoride compound. Fluoristan is the only fluoride compound known 
to be capable of bringing active, effective fluoride in contact with teeth 
through the medium of a toothpaste. This exclusive compound contains 
stannous fluoride, which is imparted to teeth during routine brushing. It 
combines with and strengthens tooth enamel, and has been shown to 
fortify it against decay acids. 


CREST is the only toothpaste to present clinical evidence of significant 
decay reduction among children and adults after a full year of unsupervised 
home use. Therefore, CREST is recommended to you‘as by far the most 
promising of all dentifrices, worthy of a place in your caries prevention 
program. 


. ° 2 ! . 54 
we put Fluoristan in CREST, instead of just adding “filvoride 


Dental scientists at Indiana University began their search for a new 
fluoride compound when clinical studies revealed that sodium fluoride was 
ineffective in a toothpaste.' Hundreds of potential anti-caries agents were 
tested. Stannous fluoride was found to be greatly superior to sodium 
fluoride, and all other agents,?’ *for purposes of a toothpaste. 


Conventional toothpaste ingredients inactivate fluoride. But with 
the aid of Procter & Gamble researchers, the scientists found a way to 
combine stannous fluoride with a new ingredient that maintains the activity 
and effectiveness of stannous fluoride in CREST. Result: Fluoristan. 


BIBLIOGRAPHY 


Bibby, B. G.: A Test of the Effect of Fluoride-Containing Dentifrices on Dental Caries. J. Dent. Res. 24:297-303 (1945) 
Muhler, J. C., Boyd, T. M., and Van Huysen, G.: Effect of Fluorides and Other Compounds on the Solubility of Enamel, 
Dentin and Tricalcium Phosphate in Dilute Acids. J. Dent. Res. 29:182 (1950). 
. Ericsson, Y.* Reduction of the Solubility of Enamel Surfaces. Acta ondont scandinav. 9:60 (1950). 
Muhler, J.C.,Radike, A. W., Nebergall, W.H., and Day,H.G.: Effect of a Stannous Fluoride-Containing Dentifrice on Caries 
Reduction in Children 11. J.A.D.A. 50:163 (1955). 
. Muhler, J.C., Radike, A. W., Nebergall, W. H., and Day, H.G.: A Comparison Between the Anticariogenic Effects of Denti- 
frices Containing Stannous Fluoride and Sodium Fluoride. J.A.D.A. 51:556 (1955). 
Muhler,J.C.: The Effectof a Stannous Fluoride-Containing Dentifriceon Dental Cariesin Adults. Presented tothe American 
Association of Public Health Dentists, November 7, 1954 (Accepted for publication by J. Dent. Res ) 
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JCKARIES SIGNIFICANTLY IN NORMAL HOME USE! 
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A CLINICAL RECORD UNEQUALLED BY ANY OTHER TOOTHPASTE 


Over 5,500 children and adults are included in nine independent clinical 
studies of CREST. All studies are conducted according to procedures 
suggested by leading dental scientists—no aliempt is made to supervise 
or control the oral hygiene routines normally practiced by the subjects. 


49.3% CARIES REDUCTION IN CHILDREN ‘ 42%, CARIES REDUCTION IN ADULTS 4 










Summary of results published in the Feb., 1955 
issue of THE JOURNAL of the AMERICAN 
DENTAL ASSOCIATION. 


Summary of results presented in Dec., 1954 to 
the Dental Section of the AMERICAN ASSO- 


CIATION for the ADVANCEMENT OF SCIENCE. 








eee ORR 


new Decayed, Missing or Filled surfaces per 100 
children 


0 50 


new Decayed, Missing or Filled surfaces per 100 
adults 


200 250 300 350 #0 50 100 150 200 250 300 350 
PREVENTED: Cl PREVENTED: 
146 new. DMI surfaces 84 new DMF surfaces 


Clinical study no. 1 —423 children, aged 6-16 
This study, conducted by the Indiana University School of Dentistry, 


shows significant caries reduction after one year. Summary of results is 
at left above. 
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Clinical study no. 2—750 grade school children 

de Compares CREST with a sodium fluoride dentifrice plus a control. After 
one year; results among CREST users confirm Study No. 1.5 The sodium 
fluoride dentifrice was not effective in reducing caries significantly, con- 
firming other independent studies. 


Clinical study no. 3 —322 adults, aged 18-36 
This test shows that the effectiveness of CREST is not restricted to children. 
Results appear at right above. 
Six additional independent clinical studies are now in progress among 
over 4,000 new subjects. Summaries of the results of these studies will be 
made available to you soon after they are reported. 





‘ ‘Fluoristan is Procter & Gamble’s trademark 
for an exclusive combination of stannous 

fluoride and a fluoride-com patible 

polishing agent. 
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PARTIAL DEMONSTRATING SET 


helps your case presentation many ways 


Complete set includes display case, upper and lower models 
of natural pink acrylic and three interchangeable cases for 
each, illustrating the following constructions— 


Vitallium and Porcelain e Stainless Wrought-Wire Frame, Gold 
Clasp, with Acrylic Saddles e Acrylic with Wrought-Wire Clasps. 


With this wide selection of different materials 
and combination of materials, you can present 
many types of restorations and variations in fees, 
as shown below: 


Vitallium and Porcelain Vitallium Frames with Acrylic Saddles 
Gold and Porcelain Surgiloy Wire Frames with Acrylic Saddles 
Vitaliium with Gold Clasps Surgiloy Wire Frames with Gold Clasps 
Gold Frames with Acrylic Saddles © Gold Wire Frames with Acrylic Saddles 
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Attractive display case 
lined in velvet. 






Complete 3-Piece Set $39.75 
(with display case) 
Tinted Base Denture Only $16.00 


soos AL Liniite 


DEMONSTRATING SET 





















makes it easier for your patients to choose 


Complete set includes Tinted Base Denture, Cast Vitallium Palate 
Denture, Regular Acrylic Denture and display case. 


These samples will not only help your patients decide more 
quickly but will help them to choose the better type dentures, 


BOOS DEMONSTRATING MODELS 
PAY FOR THEMSELVES MANY TIMES OVER BECAUSE 


1. They save chair time. 


2. They help you explain the relative merits of the various types of con- 
struction and materials that can be used. 


3. They help the patient make a selection to fit his needs and budget. 
4. They show the patient what his finished restoration will look like. 


PM MM 
HENRY P. BOOS DENTAL LABORATORIES, INC. 
i 808 NICOLLET AVENUE @ MINNEAPOLIS, MINN. 


Please send me the following: 


wd 





USE THIS 
COUPON 





TO INVEST IN Complete Partial Demonstrating Set at $122.50 [] 
# i G G EB & One-Half Partial Demonstrating Set at. . . $62.50 [] 
Upper Half [ | Lower Half [ | 
D l Vi D E N DS Complete 3-Piece Denture Set at...... $39.75 [] 
FOR THE Tinted Base Denture Sample Only at... $16.00 [ ] 
FUTURE Check Enclosed [| Send C.O.D. [] 


DOCTOR 
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ADDRESS 
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CITY 7 STATE 
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concentrated... 
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Wy 
just a few drops instead of a swiggerful 


with economical Astring-0-sol 


Astring-o-sol mouthwash is an efficient detergent and 
effective deodorant. It’s mildly astringent, refreshing and 
invigorating. It tastes good — even children like it. Being 
concentrated Astring-o-sol is used by the drop not by the 
swigger. A little goes a long way — at the chair and in daily 
mouth care. 
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write for samples for patient distribution 


AMERICAN FERMENT COMPANY, INC., 1450 Broadway, New York 18, N. Y. 
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higher strength in the first 3 hours 
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DOCTOR— 





BE WISE and 
ECONOMIZE with 
CENTRAL 






Our No. 3 Unit can be 
supplied complete with light 


adapter, thermo syringe and 


warm air syringe for... 


$787.00. 





_— You'll be proud to own this 
No. 3—C. D. M. UNIT equipment which costs less 
and requires less service to 


maintain. 





The Unit with everything that is essential 
for the Progressive Dentist ‘ 


SUPPLIED IN ALL STANDARD DENTAL COLORS , 


Vt 
See Your Dealer — NOW! 
OR WRITE US FOR FURTHER INFORMATION 





CENTRAL DENTAL MANUFACTURING CO.., INC. 
640 South 3rd Street, Louisville, Ky. 
BOX 686 
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STANDARD OF THE WORLD 


Known and preferred throughout the 








RINN X-RAY world, Rinn X-Ray film mounts com- 
the requirements of practitioners 
and dental colleges everywhere. 
radiographs. If you haven't already 

investigated the wide choice of 


bine unexcelled durability, ease of 
i we mounting and the greatest variety 
, . . we . 
i ry ...a Winning combination that meets 
O 
IVI © U Nn t S The suitability of Rinn mounts for 
every need reflects Rinn’s attitude of 
Every requirement and every improved products for superior dental 
need is served through Rinn’s 
X-Ray film mounts available in the 
full Rinn line, ask your dental 
dealer or write to: 


versatile and exclusive line... 


Rinn X-Ray Products, Inc. 
2929 N. Crawford Ave. 
Chicago 41, Illinois 





- LEADERS IN DEVELOPMENT OF DENTAL X-RAY TECHNIQUES AND PRODUCTS 


ie 
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Special size—special pack of 


Kleenex Tissues 


for professional use 


For you, there’s a special professional 
size of Kleenex* tissues, the only tissues 
that pop up, serve just one at a time. 
Professional Kleenex is 15” x 18”, packed 
in a pure white box. You can order regu- 
lar size Kleenex tissues in a pure white 
professional pack, too. This is the pack 
especially designed for dentists. Either 
size available in easy-to-store cases of 24 
boxes. Keep Kleenex handy —for dozens 
of office uses. 


KLEENEX IN THE 
POP-UP BOX IS FAR 
MORE CONVENIENT 





Regular size No. 5101 9” x 10’ KLEENEX 


Professional size No. 5405 15” x 18” 
WETS 





Order through your 
supply dealer 


"TM. REG. U. S. PAT. OFF.—K-C CORP, Nias essentll 
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You, too, will find much to applaud in this 
increasingly popular inlay gold. You'll like 
its smooth, dense castings, its non-flaking 
margins, its remarkable high burnishability 
and inconspicuous gold color. Use it for inlays, 
m-o-d’s, crowns, pontics and all bridgework 
subject to moderate stress. Complies with 
A.D.A. Specifications #5, Type B Inlay Golds. 
Only $2.03 per dwe. at your Dealer’s. 


REMEMBER it’s best to send us your 
scrap—thru your dealer or direct. 


SMELTING & REFINING CO. 
57 $. Third St., Minneapolis 1, Minn. 
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Super Amm-i-dent is a new toothpaste, the only 
dentifrice to offer triple protection against caries 
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Compare the FLUORIDE toothpastes available to your patients... 


Super 
Amm-i-dent Brand B Brand C Brand D 
FLUORIDE yes yes yes yes 
HIGH-UREA ammoniated yes no no no 
ANTI-ENZYME SLS yes no no yes 





(sodium N-lauroy! sarcosinate) 


Only Super Amm-i-dent combines in a safe, stable form the THREE 
methods with the greatest amount of clinical and laboratory data 
for reducing and preventing dental caries. 





HE SISTS ACID The sodium fluoride in Super Amm-i-dent hardens 

the outer layer of the tooth—actually causes a 

change in the chemical structure of the surface 

h layer. This fluoride makes the enamel far more 
resistant to acid erosion and decay. 


NEUTR ALIZES ACID * High-urea penetrates to the pulp of the tooth, 

diffuses back to the surface as oral concentration 

drops to keep pH above critical 5.5 for 12 hours. 

PREVENTS ACID * SLS (sodium N-lauroyl sarcosinate) adsorbs to 

enamel and plaque, resists flushing with running 

water, inhibits bacteria, keeps pH above 5.5 for 
more than 12 hours. 





* Note: High-urea and SLS are synergistic—work 
together to prevent acid on tooth and plaque for 
more than 24 hours! 


T ASTES C00D Super Amm-i-dent tastes good, is an excellent 
: cleanser. Patients like its flavor and pleasant 
foaming action. Try it—you’ll like it too. Look 

for the red carton and tube. 


Regular Amm-i-dent is available in white and 
green (chlorophyll). 


recommended by more dentists 
than any other dentifrice! 
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to repair... 
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Partials weren't made to be 
dropped or abused... but they are. 
Changes may become necessary. 
G-3 partials can be repaired, adjusted 
or modified easily, inexpensively and 


safely...another case of true gold 





economy, using the best there is, 


Ney-Oro G-3. 
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Eau ment courtesy S. S. White Dental Mfg. Col 


NOW... THERE'S A | ccreckor>- 
TOFFLEMIRE “CONTRA-ANGLE” RETAINER 


? 





The Tofflemire Junior Contra-Angle Re- 
tainer is the only retainer you can apply 
from the lingual—same principle as the 
famous Adult Retainer. It will not im- 
pinge on tissue and definitely will not 
slip off deciduous teeth. The Tofflemire 
Junior keeps out seepage and maintains 
a full view of the operating area at all 
times. Made of stainless steel, the Tof- 
flemire Junior won’t rust, corrode or 
peel. Complete with 12 stainless 

steel matrix bands—$15.00 
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7512 South Greenwood Avenue, Chicago 19, Illinois 
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it pays you 





to buy 
EMESCO 


CARBIDE 
BURS 




















they dont 
lose their heads! 





Fast cutting . . . with spring tempered neck that 
absorbs shocks, resists breakage. 
Identified by the permanent black shank. 


Plain Burs—$1.40 each, $1.25 in lots of 6 
Fissure Burs—$1.90 each, $1.70 in lots of 6 


At your regular dealer 









EMESCO DENTAL COMPANY 150 FIFTH AVENUE, NEW YORK 11, N. Y. 
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WrDRTLOCAINE: 9% =i 
Seed of Lidocaine Hydrechone, q 
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ldt, S., ‘Factors Influencing the 
ciency of} Dental Local Anesthe- 
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(BRAND OF LIDOCAINE *HC1) 


a name to remember 
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Neponset St., Worcester, Mass., U.S.A. 


Also made and sold in Canada by 





Write for professional samples and descriptive literature 


AS TRA pHarMaAceuTICAL PRODUCTS, INC. 


Astra Pharmaceuticals (Canada) itd., Toronto, Ont., Canado 




















To prevent gagging... |: 


when taking X-RAYS and IMPRESSIONS 
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: A 
(BRAND OF LIDOCAINE* HYDROCHLORIDE) T 
ec 
¢« QUICK-ACTING 
* POWERFUL 
« NON-SENSITIZING 
For effective management of gagging, simply administer 
one or two teaspoonfuls Xylocaine Viscous (Asfra) a 
moment hefore inserting X-Ray plate holders or impression EDI 
trays. Best results are obtained when the patient is in- 1005 
structed to swish the solution around in the mouth for o Vine 
few seconds before swallowing. Sober 
CHI 
Write for professional samples and descriptive literature _— 
ma" : : Spat 






a8 : Busi 
id bl Prin 
“U. 5. Pot. No. 2,441,498 AW MIN WIT eee ella MED Can: 
Can. Pat. Ne. 593,645 Neponset St., Worcester, Mass., U.S.A. 
Also made and sold in Canada by 
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- Doctor Uno Nyman of Wisconsin is shown with his wife as he puts the 
finishing touches to a musical composition. For years he was a Milwau- 
kee dentist and composer. Now he grows cherries and composes in Elli- 
son Bay, in Door county. His compositions have been played by many 
musicians and groups around the state. Last year Thor Johnson, noted 
American conductor and musical director of the Peninsula music festival 
at Fish Creek, Wisconsin, commissioned Doctor Nyman to compose 
selections for the annual festival. His two short works, HARVEST STAR 

-and Castor AnD POoLLux, were played by Johnson and the festival 

_ orchestra for a concert in the series of nine productions.—Photograph 

_ by Herb Reynolds, Sturgeon Bay, Wisconsin. 


XUM 






















Advertisement 


Anthusiasm 
at All-Time 
High tor 
imperator 


HAVE YOU ever written a testimo- 
nial as enthusiastic as these?— 
““Most magnificent improvement 
in handpieces I’ve ever seen!” . 
“It is unbelievably easy to make 
cavity preparation with the Imper- 
ator!” ... “The Imperator is one 
of the greatest time-savers I know 
of!” . “J wouldn’t sell my 
Imperator for $1,000 if I couldn’t 
replace it!” 
The odds are 100 to 1 that you, , 


as a member of the world’s most*. 


pes 


precise and exacting professidn, : << O 


have never taken time out tO. 


write such unstinted Praige : : “for / 





any product. Oe? 

et, since Imperator was bro ight 
out a short time ago, literally hun- 
dreds of testimonials Tike these have 





“There has‘ never: Digtt anything 
like it in the 65-year Kistory of our 


compariy\or-inthée memory of any 


of our offers,” is the way Robert 
AKerr Jr., Kerr Company pres- 
édent, expresses it. 
You can actually feel the frank, 
nstinted enthusiasm of these 
other dentists when they say— 
“I think it is marvelous—no 
vibration and far less noise. Effort 


for cavity preps is similar to draw- 












ing with a pencil.”’... erpein Imps 
ator leaves the patient more-relaxec 
and me not nearly so tired ‘aft 


doing a series of preparatjons.’ he 


Or... “The Imperator. Appears 
to be the greatest aid to Aentaho p- 


erative procedures singé Ahe > adap- 


tation of the electric’ ‘motor, Woes 
‘Finest instrument; Kevet/ Gased. ” 

Other dentists / ‘haves written 
these comments ,% . “‘Lnever knew 
such_pleasuré /in any handpiece. 


The Imperator is, the last word in 
ease of operation” . We “‘can- 
not praise this/new revelation in 
handpieces , efough. Thanks. for 
introducing“me.’ 


““Whiat'c id I ever do before with- 


Aut the: age asks another 


‘dentist . " It makes my whole 
a Bpptice easier,’ ’ says another. 

r... I couldn’t stand to go 
back to my old make of handpiece, 
now that I have this wonderful 
improvement.” “The great 
thing about the Imperator is that 
it provides much better control of 
cutting instruments.” 

All of these testimonials have 
come from men like yourself— 
peo dentists who have to be 
completely convinced before ever 
writing such praise. 

And, if you would like to find out 
for yourself more about this en- 
tirely new concept of power trans- 
mission, full Imperator information 
is yours for the asking. 

Simply write Kerr Manufacturing 
Co., 6085 12th St., (Dept D) Detroit 
8, Michigan. 
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FINANCIAL REWARDS 


of a Lifetime 


of Dental Practice 


*y 


BY A RETIRED DENTIST 


CURRENTLY there is much discus- 
sion concerning Old-Age and Sur- 
vivors Insurance, better known as 
OASI. At last the House of Dele- 
gates of the American Dental As- 
sociation has voted in favor of in- 
clusion of the dental profession, on 
a strictly individual, voluntary ba- 
sis, in OASI. 

It is appropriate to examine at 
this time the financial affairs of a 
dental practice from the point of 
view of ascertaining what chance 
there is of obtaining an ample in- 
come for retirement by the old- 
fashioned method of personal sav- 
ing and planning. It so happens 
that figures are available from my 
dental practice, which has just been 
concluded after thirty-two years. 

This practice was located in an 
industrial city in Michigan. The 


bs bs 


Midwest dentist reports on 
thirty-two years in dentistry 
that spanned the depression 


and a world war. 


office was conducted in an eight- 
story building, situated on a prom- 
inent corner. Virtually all the pa- 
tients were referred, with the ex- 
ception of an occasional drop-in 
from the building. 

The office was a one-chair estab- 
lishment. There were ample labo- 
ratory, X-ray, business office and 
reception room facilities. There 
was one able dental assistant. The 
recall system was by telephone 
only. During the later years, more 
than one-half of the practice rev- 
enue was derived from denture 
construction. Children were refer- 
red to a pedodontist. 

All in all, this practice was just 
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average. The results obtained are 
not to be construed as high or low. 
No doubt many practices could 
show much better results. Younger 
dentists just beginning their dental 
careers may get some idea as to 
the rewards of a lifetime dental 
practice, and older dentists will 
have an opportunity to compare 
their results with those obtained 
by one of their colleagues. 

At no time in the past has it 
been my privilege to be able to 
look into the financial detail of a 
typical dental office. This is written 
with the hope that other dentists 
will report their experience in a 
financial way. 

The grand sum of $406,550 in 
dental fees was collected during 
thirty-two years of dental practice. 
This was at the average annual rate 
of $12,704 gross. The average an- 
nual net was $7,670. It must be 
remembered that the period of 
June 1923 to June 1955 encom- 
passed the great depression years, 
1930 to 1934. 

The best years of the dental 
practice were the years immediate- 
ly following World War II. For 
five years the average gross income 
was near $30,000; the average net 
near $18,000. 

The first year of dental practice, 
1923, the gross was $4,660; the 
net, $2,825. Rent in that year was 
$35 per month. The gross had 
grown to $13,100 by 1928; the net, 
near $8,000. However, a shock was 
in store for business in the thirties. 
Banks closed temporarily. Twelve 
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million men were unemployed in 
the Nation. Business was at a low 
ebb. 

Income for the year 1933, at 
the depth of the depression, plum. 
meted to the unbelievable low of 


$2,605 gross; the net, $1,533. 


Income Tied to Economy 

The reason for giving the in. 
come during the different periods 
is to impress upon the more recent 
graduates of the profession that 
dental income will vary with the 
economic health of the Nation as 
a whole. In other words, there is 
no regular increase in gross year 
by year which can be depended 
upon. There will be fluctuations as 
a result of causes over which one 
has no control. This up and down 
in gross will perplex the novice 
practitioner. | 

Dividing the whole time from 
1923 to 1955 into two periods will 
serve to contrast two very different 
periods. The first, from 1923 to 
194.1, was one of severe fluctuations 
in the business economy. The sec- 
ond, from 1941 to 1955, was one 
of inflation brought on by World 
War II. 

The average annual income for 
the first period was approximately 
$7,000 gross. The gross income of 
the second period averaged $20,- 
000. As previously stated, rent in 
1923 was $35 a month, rising 
gradually to $110 a month by 
1950. All other expenses and cost 
of living were in like proportion. 
Wages for a factory worker were 
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roughly $3 per day in 1923 com- 
pared to $15 per day in 1950. 

No discussion of financial mat- 
ters could omit mention of fees. 
In the early years of dental prac- 
tice, extractions were often per- 
formed for a single dollar. The 
price of a denture was $35. Amal- 
gam restorations were placed for 
$1 or $2. 

Gradually the scale of fees was 
advanced until an extraction was 
a minimum of $5, and the neces- 
sary X-ray picture an additional 
$3. Full dentures were $300 and 
roentgenograms and preparatory 
surgical treatments were extra. Sil- 
ver restorations cost a minimum of 
$6. A simple prophylaxis was $6, 
and in unusual cases where treat- 
ment required several visits the fee 
was quoted accordingly, up to $25 
or even up to $50. 

It has been calculated that there 
is a constant growth of 3 per cent 
annually in the price structure of 
the economy of the United States. 
A dental practice will have a simi- 
lar growth of 3 per cent on the 
average over a period of years. A 
dental practice, which grosses 
$20,000 in 1955, can look forward 
to the 3 per cent increase annually. 
Therefore, in 1971, sixteen years 
hence, the gross could be near 50 
per cent greater, or $30,000. 


Probable Returns 

With evidence such as here pre- 
sented, the younger dentists will 
have an opportunity to judge the 
probable rewards of a life-time of 
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practice, and then ascertain for 
themselves whether or not they 
wish to be included in OASI. For 
someone on the conservative side, 
a lifetime of dental practice during 
the next thirty-five years could 
amount to over a million dollars of 
total income. This figure is arrived 
at by the simple expedient of mul- 
tiplying 35 years by $30,000 per 
year. 

Now since the money was 
earned, how was it disposed of? 
The question of the disposal of 
money is not much of a problem 
with most people. It is the manage- 
ment of it that counts so far as 
building up a competence for re- 
tirement is concerned. 

Expense of conducting my office 
amounted to $161,000, or near 40 
per cent of the gross. Then income 
taxes took approximately $57,000. 
After taxes and office expenses, 
there was remaining $188,000. 
Now living expenses must be de- 
ducted, before any savings can be 
effected. Of course, living expenses 
are the variable factor. From the 
foregoing it can be seen that my 
take-home pay from this one office 
amounted to approximately 46.5 
per cent of the gross. 

The first savings in this particu- 
lar case were deposited in Postal 
Savings Account. Later on sums 
were placed at a better rate of in- 
terest in a Savings and Loan Asso- 
ciation. Still later on, land was 
purchased and a home was con- 
structed on it. 

During the depression, 1930 to 
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1934, several investments in vacant 
property were wiped out. Other 
losses resulted from bank failures. 

As the momentum of business 
increased in the later thirties, loss- 
es were forgotten and recouped. A 
certain sum of money was utilized 
to purchase annunities. Other sums 
were used to purchase securities. 
Some of the securities did well, 
while others did not. 

Today the annunities are paying 
a monthly sum. The home and land 
have been liquidated and the funds 
reinvested. Securities are selected 
with emphasis on growth charac- 
teristics, in the meantime, paying 
dividends. The portfolio consists 
of: blue chip insurance, utilities, 
oil and electronic common stocks. 
The annual income from these var- 
ious investments amounts to around 
$7,900. 

Family obligations consisted of 
a family of four, a wife and two 
children. 

One of the most important 
phases of dental practice is the 
collection of fees. The dental office 
is no place for loose financial con- 
duct. The time to collect a fee is 
immediately following an opera- 
tion. By the time a bill is sent to 


the patient at the end of the month, 
he has forgotten how strenuously 
you worked and how much he ap- 
preciated your service. The time 
spent on collecting dental bills is 
non-productive time. 

This practice was always on a 
cash basis. The modest success was 
due partly to this method of col- 
lecting fees. Was it not better to 
have collected $406,555 with a tri- 
fling loss of $300 than to have 
thousands uncollected on _ the 
books? A prompt and fully paid 
dentist is a cheerful dentist, and no 
one will be avoiding him on the 
street because of an unpaid bill. 

It was the policy of my office to 
be closed during the winter 
months for an annual vacation. It 
is calculated that the office was 
closed a total of sixty-one months. 
During the last ten years this an- 
nual vacation averaged three 
months per winter. 

Dentistry is a satisfying profes- 
sion, one of the few remaining 
where one can plan his own hours 
of employment, set his fees, have 
personal associations and a splen- 
did opportunity to make lifetime 
friends. 


IOWA JUDGES TO VOTE ON OASI 
THE Iowa District Judges Association voted recently to conduct a refer- 
endum among members on whether to enter the Federal Old-Age and 
Survivors Insurance plan. Iowa has 70 district court judges and 9 
supreme court justices. Thirty-six judges attended the meeting and when 
asked whether they would vote favorably on the referendum, all of them 
stood. The principal reason advanced in the discussion was that the state 
retirement act provides no benefits to widows and none to minor chil- 
dren. The judges thought that $84 a year was “cheap insurance” for a 
possible federal payment of $200 a month to their families—Des Moines 


(Iowa) Register. 
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BY RALPH H. BOOS, DDS 


Minneapolis dentist hunts white sheep in the far North and 


deer in Wyoming and other states for relaxation. 


THE ATTRACTION of the wilderness, 
whether it be prairies, forests, .or 
mountains, has a fascination that 
is irresistible for some of us. These 
wild areas often have game of dif- 
ferent types, and the adventure of 
seeking the bigger trophy in its 
natural surroundings is a great ex- 
perience. 

Twenty-five years ago a white 
tail deer hunt in Minnesota was in- 
teresting because you could look 
over many heads to select your 
choice. The hunters were few and 
the territories large. As years went 
on, other territories opened up and 
a big-game hunt in the Rocky 
Mountains, which included elk, 
was an unforgettable experience. 
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Antelope and mule-deer hunting in 
Wyoming the past few years has 
offered the wide-open spaces and 
many animals. 

On each trip a hunter begins to 
think of his next one, so our trip 
to Alaska was the result of a year’s 
planning. Our objective was Dall 
or white mountain sheep, found 
only in Alaska or the Yukon Terri- 
tory on the North American conti- 
nent. The season opens the last of 
August or the first part of Septem- 
ber. The better hunting area for 
sheep is in the interior of Alaska, 
including the mountain ranges be- 
tween Anchorage and Fairbanks. 

Our arrangements were made 
with an outfitter in Anchorage who 
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takes care of camps, guides, air- 
planes, and everything except per- 
sonal clothing and guns. 

We flew to Anchorage by way of 
Seattle. Flight time was about 1214 
hours with one stop in Seattle. 
There is a difference of four hours 
in time between Minneapolis and 
Anchorage. From Anchorage we 
traveled 180 miles north by truck 
to a camp at Lake Louise. This was 
our base camp from which we 
could see four ranges of moun- 
tains, the Alaska, Wrangel, Tal- 
keetna, and Chugach ranges. 

The hunting camp sites had 
been set up, and we flew from the 
base camp in Piper cub planes with 
pontoons to the different camps, 
which were situated on the landing 
lake. Our first camp was in the 
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Chugach Mountains, about 65 
miles east and south of the base 
camp. The first day we walked 
about eight miles to the side of the 
steepest grade of the mountain 
where a fly camp was located. No 
horses were available because of 
the lack of food and the severe sea- 
sons, which do not permit a horse 
to live the year round. 

From the fly camp we started the 
climb to the top of the mountains. 
In Alaska the timberline is usually 
from 2500 to 3000 feet altitude be- 
cause of the climate. The top of 
these mountains ranged from 6500 
to 6000 feet. The timberline terrain 
is similar to 7500 feet in Montana, 
and 10,000 in Colorado. There are 
glaciers and various patches of 
snow around. On the way up the 





Doctor Boos displays fine specimen of Dall-sheep with turn and a quarter 


curl of the horn. 
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mountain, | had a fine view of an 
eight-foot grizzly bear about 250 
yards away. My hunting partner, 
Ted Bennett, was stalking a sheep 
so we passed up the grizzly bear, 
because the noise of shooting 
would have created a disturbance. 

Later in the day the guide and I 
went over the top of the mountains, 
and we were fortunate enough to 
see a number of Dall-sheep. One 
was a fine specimen of the white 
sheep with a turn and a quarter 
curl of the horn. With the aid of 
much luck and a 300-magnum 
rifle, with a four-power scope, he 
was in the bag. His horns were 
complete, which was lucky, as 
many of them have broomed or 
broken ends of the horns. The 
base measurement of the horn was 
131% inches and a curl of 38% 
inches. This is not the top size, but 
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among the leaders and fortunately 
the head was extremely graceful. 
After the sheep, I went on to get a 
nice billy goat that weighed about 
275 pounds, and then a caribou. 

We moved to three different 
camps. Two were located in the 
Alaska range of mountains. Our 
camps were on tundra, which had 
permafrost. The ground is per- 
manently frozen three or four feet 
under the surface. Some of the 
tundra area was good ptarmigan 
hunting, which is much like bob- 
white quail but four times as large. 
We also had some good grayling 
fishing with a fly rod. 

Alaska is a “Sportsman’s Para- 
dise” with its game and fish, and 
still a rugged frontier. 


808 Nicollet Avenue 
Minneapolis, Minnesota 


THE DENTIST AND TREATMENT OF WOMEN 


WHEN fast women apply to you for work, and it is your custom to work 
for them, be sure and maintain a courteous but dignified demeanor to- 
ward them. Usually they are accompanied by one other member of the 
house, to wait for them; the one who waits is likely to bring a Police 
Gazette, or Standard, or some other flashy literature with her, to while 
away the time. 

In making an appointment with a member of this class it will be to 
the practitioner’s best interest to make the appointment for a time when 
he has made no other appointments during that half of the day, and 
charge the person accordingly; for if an appointment is made for the 
same forenoon with a lady who is a member of the better grade of so- 
ciety, she is likely, especially in the small towns, to know that the women 
are of the demi-monde, and may take offense; at least she has a right to 
show her displeasure at being given an appointment so close to theirs.— 


Charles R. Hambly, DDS, The Practice Builder (1902). 

















Mow to Treat 
a Dontal 


Assistant 


Maintaining good employee 
morale is as essential in a den- 
tal office as in a large indus- 


trial plant. 


BY M. TRAVASCIO 


THERE IS something wrong in the 
dental office where assistants come 
and go with the same frequency as 
the seasons. Though the dentist, or 
dentists, who operate in such an 
office may not be able to isolate 
the reason for the frequent turn- 
over, the patients can. If they hear 
a different voice every time they 
call for an appointment, or see a 
strange girl at the reception desk, 
they decide that the professional 
employer is at fault. Because pa- 
tients classify the assistant as “one 
of them,” they suspect the girls are 
ill treated, underpaid, or their 
work contributions not appreci- 
ated. 
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In many instances, one or more 
of these conditions may be at the 
root of the problem. They remain 
unrecognized by the dentist-em- 
ployer through a failure to com- 
pare personnel problems in a den- 
tal office with those encountered in 
a commercial organization. But 
with few exceptions, they are com- 
parable, because human nature is 
the same regardless of surround- 
ings. Also, during her after-hours 
conversations, the professional as- 
sistant compares her activities with 
those of employees in business of- 
fices. There management eagerly 
taps the ingenuity of workers as a 
means of improving production 
and profits, and in some instances, 
employees enjoy end-of-the-year 
bonuses when net income reaches 
a healthy high. The job enthusiasm 
of these nonprofessional workers is 
sharpened. Their interest in corp- 
oration success is stimulated by top 
executives who freely discuss the 
firm’s problems and pass out work 
orders with an explaining “why” 
instead of a demanding “how.” 

Such policies may seem too rad- 
ical for a dental office, but that is 
open to question. To their absence 
might be charged the responsibility 
for troublesome and costly em- 
ployee turnover. At least that is 
true in the office, which a book- 
keeper-receptionist left recently to 
seek work in another field. “I 
studied and have practiced book- 
keeping,” she explained, “but the 
dentist insisted I keep financial rec- 
ords in dime-store copy books, 
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using his own complicated and un- 
reliable system. If I had stayed on, 


-] wouldn’t know a credit from a 


debit.” Then she concluded, “He 
would have raved at my impertin- 
ence if I were to have suggested 
he apply equally antiquated meth- 
ods to his dental practice.” 

The difficulty dentists experience 
in assigning responsibility as a 
step toward improved employee re- 
lations, stems from the fact that 
most dental practices are one-man 
enterprises. Even though three, 
four or more men share a single 
building and together employ one 
or more assistants, the team spirit 
that builds profitably in business 
is overshadowed as each dentist 
wraps himself in a cloak of isola- 
tion, “my practice.” Although his 
appointments are scheduled skilful- 
ly, the needs and comforts of his 
patients catered to thoughtfully, 
and his time guarded to permit 
maximum productive periods at 
the chair, the girl responsible re- 
mains a complete outsider. In busi- 
ness, the same loyal cooperation 
brings distinction to a secretary as 
an executive’s “right arm” or “Girl 


Friday.” 


The Wife’s Role 

Of course, there are exceptions, 
and in a notable one, a dentist’s 
wife plays an important role. Sev- 
eral times a year this woman ar- 
ranges to take her husband’s office 
assistant to dinner and then to the 
theatre. The outings are scheduled 
for evenings when the dentist at- 
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tends association meetings, and are 
purposely limited to a now-and- 
then basis. This creates an element 
of surprise when the dentist’s wife 
telephones to make a date with the 
dental assistant. The wife of an- 
other dentist employs a different 
technique to build good will. On 
the infrequent occasions when she 
calls to meet her husband in his 
central city office, she brings along 
a pair of gloves, a box of candy or 
stockings, which she gives her hus- 
band’s assistant as an indication of 
appreciation. 

These expressions of thoughtful- 
ness are not intended as bribes. 
They are rather a recognition that 
a paycheck is not the only reward 
a dependable employee deserves 
for diligence. Labor-relations ex- 
perts are doing their best to sell 
management on this fact. In those 
instances where they have met with 
success, some remarkable exam- 
ples of increased efficiency and pro- 
ductiveness have resulted. The en- 
tire idea is based on the conviction 
that the individual who is happy at 
a job accomplishes more and finds 
the required tasks less tiring. The 
dentist standing at a chair knows 
that his own mental outlook is re- 
flected in the quantity and quality 
of the work he turns out. 

While the immediate results of 
better employee morale show up in 
the more profitable operation of 
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the dental office, there is also an 
important long-range benefit. As 
young girls give consideration to 
their careers, a higher percentage 
will prepare themselves for em- 
ployment in the dental field, if 
those presently assisting in dental 
offices are enthusiastic about their 
positions. This benefit is compar- 
able to what nursing hopes to win 
for itself through efforts to eradi- 
cate the stigma, which developed 
when training schools in hospitals 
were sometimes compared to en- 
durance testing grounds. There are 
some who indicate that this is the 
answer to the current shortage of 
qualified nurses. 

The work being done in em- 
ployee relations comes to public 
and professional attention when 
negotiations are conducted be- 
tween union heads and industrial 
management. But these examples 
are given headlines only because 
large groups and well-known in- 
dustries are involved. In thousands 
of other offices and shops, employer 
and employees have come to re- 
spect the talents each possesses and 
to “live” happily and work success- 
fully toward profitable accomplish- 
ments. 

The same results can be brought 
about in the dental office where the 
“boss” has only one employee. 

934 North Sixty-Third Street 

Philadelphia 31, Pennsylvania 
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DENTISTRY! 
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. Are any salivary glands found 


in the gingivae or anterior 
portion of the hard palate? 


. True or false? Teeth in elderly 


patients are difficult to split. 


. Thiopental sodium (a) decom- 


poses, (b) does not decom- 


pose, on standing. 


. Do antibiotic-resistant organ- 


isms in root canals usually 
cause serious damage else- 
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where in the body? 








. In sinusitis (a) single teeth, 


(b) a group of teeth, usually 
will show equal hypersensitiv- 








. Can increased matrix pressure 


prevent the formation of the 
voids which develop about the 
walls of acrylic restorations? 





. The resorption of the root of 


the deciduous tooth (a) is, (b) 
is not, a continuous process. -- 





. True or false? After the ori- 


fices of the palatine salivary 
glands are covered with a den- 
ture base, mucosal inflamma- 
tion and subsequent degenera- 
tion of the glandular tissue 
may occur leading to a dimin- 
ished output of mucin. __- 


. When using the x-ray machine, 


the operator should stand at 
least (a) 214, (b) 5, (ec) 
feet from the patient. —__ 


is 


In pickling. is it wise to heat 
| & 

a restoration to red heat and 
plunge it in acid? ____ 


SEE PAGE 204 








How 
the Family D 


Is Selected— 


BY MRS. A. D. BURROUGHS 


AS AN ex-business woman in adver- 
tising, merchandising, and selling, 
I understand that in the dental 
profession, just as in business, there 
is a keen desire to know what your 
client does, and more important, 
why he does it! 

And as every dentist knows, 
there is little worry about the of- 
fice rent, the bread, or which side 
the bread will be buttered on, 
when he becomes the “family” 
dentist to a number of young, 
growing (and often still increas- 
ing) families. It is good business 
for now and for years to come! 

We found ourselves, like most 
typical young families, involved 
with the selection of a “family” 
dentist. I still continued to patron- 
ize the same dentist I had gone to 
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A mother of four children 
under six years tells you what 


to do to be the chosen dentist. 


before my marriage. My husband 
had his dentist. The baby, at age 
three, had still another dentist. 

With three dentists for one fam- 
ily, we asked, “Why not a family 
dentist—a dentist who is ‘ours’ and 
we, in turn, are ‘his’ ?” We had a 
family physician, a family opti- 
cian, a family everything-else— 
men and businesses, who through 
loyal devotion and service to us, 
had obtained our loyalty and de- 
votion in return. 

But what qualifications does the 
young family look for in selecting 
a family dentist? 

We asked a list of sixty young 
couples of our acquaintance plus a 
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number of fathers and mothers 
separately—our friends, my hus- 
band’s: own customers, our club 
and church acquaintances. We set 
up a list of our own personal re- 
quirements. These combined to- 
gether are listed below. 

Wanted: A family dentist who 
realizes that you are a family and 
who knows that your greatest prob- 
lems are mainly two—time and 
money. The dentist who gets the 
most family clients is the one who 
will schedule the entire family at 
one time for the “checkups.” 

With a family of four small chil- 
dren, you can see why this point 
was the most frequently mentioned. 
It means only one day scheduled 
for the dentist, one trip instead of 
six—six days, six fights with the 
other children, or six times around 
for finding and hiring a sitter for 


the ones left at home. 


With this one family checkup 
day, the family dentist can make 
complete records for all the family. 
You are advised as to the amount 
of service and time necessary for 
each individual member and you 
can plan in advance for the time 
and effort to have it done. 


Dental Counsel For All 

The family dentist getting the 
vote takes the time to explain thor- 
oughly the condition and the treat- 
ment requirements necessary for 
each member of your family. You 
are made an intelligent “insider” 
on the needs of your family’s den- 
tal care. And in actual practice, 
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usually only one or two of us re- 
quire extra care and the extra ap- 
pointments—a great time saving 
event for our family! 

I doubt that thismethod of sched- 
uling one entire family at one time 
is as impossible or inconvenient 
for our dentist as it may sound to 
you. We stated the days and the 
times (Tuesday afternoons. or 
Thursday afternoons) as the most 
convenient for us, particularly after 
2:30, for this is after naptime. Our 
dentist merely calls us or sends us 
a card in advance, working us into 
his schedule as far in advance as 
six months. This keeps his books 
filled at his own convenience, too. 

Yet, we and the sixty couples in- 
terviewed found far too few den- 
tists who would even consider such 
an arrangement for a “family- 
checkup day,” even when it would 
mean the added business of an en- 
tire family and the opportunity to 
aid in preventing neglect of this 
phase of family living. 

All of the couples queried re- 
ported the same lack of enthusiasm 
and too often the same difhiculty in 
finding the dentist who would take 
the fifteen minutes “conference 
time,” talking to the family, telling 
them the service that was neces- 
sary, and why it was important. 
Yet most of us would give our right 
arms for our children. We would 
give all of our cash for good dental 
care gladly and willingly if we 
knew the whys. And we would not 
accuse you of drumming up a little 
added business. 
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While these two basic pointers 
take care of point number one— 
time—and point number two—un- 
derstanding and the feeling that “the- 
doctor-is-our-friend’—the third re- 
quirement—that of money—was 
another sore point with all of the 
sixty couples searching for a fam- 
ily dentist. 

We, like all of the other young 
couples with families, have a good, 
steady income with a potential for 
more money in the years to come. 
Our credit ratings are all in the A-1 
classification and we budget care- 
fully and consistently to avoid abus- 
ing this credit rating. 

Yet, when six people go to the 
dentist, each having a minimum 
and reasonable bill of $30 each, 
this adds up to a $180 dental bill, 
quite a piece out of anyone’s bud- 
get. 

A few dentists are alert to the 
fact that, when families need the 
most consistent and regular dental 
care, is at the same time that bud- 
gets are stretched to the limits by 
the many needs of a growing fam- 
ily. 

And these same dentists have 
acted accordingly, and we bless 
them. These dentists have set up 
a “Family-Budget Plan,” and we 
love it as enthusiastically as the 
other sixty couples do. 

During the interviews with the 
other couples, we learned two pop- 
ular and prevailing plans are exist- 
ing, both involving a definite sum 
of money each month for the den- 
tist. In one plan is the service 
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given, and the bill is divided into 
agreeable monthly payments. The 
other plan (the one we like) is that 
in which the cost of the service is 
estimated in advance, and we pay 
the sum in monthly payments. 
When we go to the dentist, the 
major portion of our bill is paid in 
advance! 

This plan takes care of the much- 
needed point of money—and it 
avoids the tendency to neglect your 
teeth and the teeth of your chil- 
dren at the time when care is 
needed most. The expense is in- 
cluded in your living costs as any 
other necessity. 


Entertain Child Patients 

The last point emphasized unan- 
imously among all of the inter- 
viewed couples was the fact that 
the dentist must have a “way” with 
children, although I believe in ac- 
tual fact that today almost all of 
our modern dentists are well trained 
in this field. 

From practical experience with 
our own four youngsters and those 
of these other sixty couples, today’s 
children look forward to the day at 
the dentist. It is a gay lark. The 
dentist is their friend, they talk 
constantly to him, know more 
about his personal life and how 
many boys and girls he has at his 
house than we do, and they come 
out loaded with plastic animals, a 
broad grin of well-cared-for teeth, 
and eager to return. Their running 
pace into the dental chair is a far 
cry from the slow, apprehensive 
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shuffle retained by their parents! 

These children all love their den- 
tist, even when he hurts them, and 
this one contribution alone is 
enough to make today’s parents 
love the entire dental profession. 
These children will grow into adults 
under the same skilled care, and 
the chances are good their children 
will be brought back to this same 
dentist. 

While many varied desires were 
expressed as wanted in a family 
dentist, these four points were men- 
tioned in every instance during the 
interviews with these sixty couples: 

1. The dentist who would sched- 
ule a “Family-Checkup Day” from 
father down to baby at one time. 

2. The dentist who takes time 
for the counsel period, which is 
usuaily accomplished in less than 
fifteen minutes explanation time. 
This is a good time investment for 
building good will, friendship, loy- 
alty, and family understanding. 

3. The dentist who will offer 
some “Family-Budget Plan,” keep- 
ing his own credit collections low- 
er, his own income regular, and 
making it possible for families to 
enjoy painless payment, insuring 
regular dental care for all the fam- 
ily. 

4. The dentist who enjoys chil- 
dren, who makes friends with them, 
who is well trained for good dental 
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care specifically for children. His 
assistants like children, particu- 
larly my children, and seemingly 
are sincerely interested in them as 
little people and their dental needs. 

These primary wants expressed 
by all the interviewed parents will 
secure “family practice” and will 
assure loyalty and devotion. Start- 
ing with baby teeth, through braces, 
on through the teens, and past their 
wedding days, until the time comes 
when they bring their own babies 
back to “our dentist,” gives a se- 
cure feeling to the family, and a 
secure feeling for the dentist’s own 
business. 

While on the surface, there of- 
ten seems to be more nonsense 
than sense to the reasons why a 
dentist is selected for a family den- 
tist, these services were revealed in 
every one of the sixty interviews 
we conducted. 

And as [| understand that you, in 
your profession, have turned an 
ear or an eye, to find out the rea- 
sons “why,” I hope that these point- 
ers will help you to become the 
family dentist selected by that 
young American family. Through 
the years, we (and those thousands 
like us) will thank you for making 
the best dental care available for 
our youngsters and ourselves! 


Richland, Indiana 
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BY CHARLES P. FITZ-PATRICK 


THE IDEA of having 15,000 pros- 
pective patients walk past his office 
within a two-day period is simply 
dream stuff to the average dentist. 
But to Doctor A. G. Gordon of 
Philadelphia, it is a regular experi- 
ence, and has been every Friday 
and Saturday for the past three 
and a half years at his part-time, 
out-of-town office. 

Doctor Gordon, a graduate of 
Temple University School of Den- 
tistry, has for some time conducted 
an established practice in the 
northeast section of Philadelphia. 
Since early in 1952 he has prac- 
ticed also every Friday evening 
and Saturday afternoon and eve- 
ning in a fully equipped office at 
the Quakertown Farmers Market, 
Quakertown, Pennsylvania. 

Those unfamiliar with the 
Quakertown Farmers Market may 
be excused for thinking this a 
strange location for dental opera- 


1% 


tions, but the truth is that the 
Quakertown Market is in itself an 
unusual establishment. Situated 
about midway between the resort 
towns of Pennsylvania’s Pocono 
Mountains and the _ picturesque 
Pennsylvania Dutch communities 
of the state, each weekend of the 
year the market attracts about 
15,000 men, women and children, 
who, with their nearly 5,000 cars, 
convert the normally quiet rural 
section into a thriving business 
center. 

Actually, the Quakertown Farm- 
ers Market has little in common 
with the present day conception of 
shopping centers that have become 
a part of many modern suburban 
developments. It is more like a re- 
born trading area popular around 
the turn of the century, when farm- 
ers, tradesmen and artisans gath- 
ered with their wares in a-specially 
constructed building, and to which 
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Some patients drive as far as 
forty miles to make impulse 
appointments with this Phila- 


delphia practitioner. 


folks from miles around came to 
make purchases and to visit one 
with the other. A serious attempt 
is made at the Quakertown Market 
to develop and maintain that type 
of atmosphere. 

When Doctor Gordon’s interest 
in a second office at Quakertown 
was stimulated by reports that 
space was available at the market 
for a professional man, he made a 
careful study to determine if it 
would be practical for him to 
schedule end-of-the-week appoint- 
ments so as not to subject his met- 
ropolitan patients to any incon- 
venience. He admits that he en- 
tered into his part-time operations 
with hope coupled with some 
doubt, yet with a determination to 
give the office full opportunity to 
show its potentials. 


Permanency Questioned 
Virtually from the start, there 
was a satisfactory flow of patients 
to his chair, but like himself, Doc- 
tor Gordon learned that some 
wondered about the permanency of 
the office. This was indicated by 
one woman patient for whom the 
dentist arranged several extrac- 
tions and a partial denture. When 
he suggested a payment to apply 
toward the total fee, the woman 
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immediately asked, “But how can 
I be sure you will be here when 
my teeth are ready?” It was a ques- 
tion he had not anticipated, but 
thinking quickly, he explained that 
both the installation of dental of- 
fice equipment and rearranging a 
city practice indicated his desire to 
continue operating for some time 
at the Quakertown Market location. 
The answer apparently calmed the 
woman’s fears, for she made the 
first payment on the appliance and 
returned regularly until the den- 
ture was completed and fitted. 

As the months have grown into 
years, the question of permanency 
is no longer raised by Doctor Gor- 
don’s patients. In fact, in a number 
of instances, some of this dentist’s 
original patients are now bringing 
their children for dental care, and 
the percentage of appointments as 
opposed to “walk in” patients is 
increasing. While his continued 
presence has contributed to this, 
another important factor is the reg- 
ularity with which most visitors to 
the market return week after week. 
For some, it is the one outing to 
which the family goes as a unit. 

Among professional acquaint- 
ances who recognize the unusual- 
ness of Doctor Gordon’s operating 
quarters, the question asked most 
frequently is, “What type of pa- 
tients do you have at the Quaker- 
town Farmers Market?” To this 
the dentist can only answer, “Just 
about the same as I have in the 
city. Some are young, some old, 
and the sexes are about equally di- 
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vided.” A number of his patients 
either own or are employed in farm 
work, but about the same number 
work in offices, industrial plants, or 
in the home as housewives. Al- 
though Quakertown is thirty-five 
miles north of Philadelphia, it is in 
an area that has felt the influence 
of industrial decentralization. Man- 
ufacturing activities within a ra- 
dius of ten or fifteen miles include 
such extremes as the casting of 
carillon bells to the production of 
specialized automotive parts. 

Because of the open-type area 
and excellent roads in the Quaker- 
town section, distance is less of a 
problem to the residents than is the 
case in large population centers. 
This, plus the natural attraction of 
the market, is one reason Doctor 
Gordon has grown accustomed to 
treating patients, whose homes are 
twenty miles distant and even 
across the Delaware River in New 
Jersey. In fact, several of his pres- 
ent patients visited his city office 
regularly when they lived in town, 
but now that they live in one of the 
northern suburbs, they find it more 
convenient to travel a few extra 
miles to the Quakertown Market 
office than battle the heavy traffic 
they would meet going to Doctor 
Gordon’s city office. 


Colleagues Drop In 

Among the callers whom Doctor 
Gordon has come to expect from 
time to time at his Quakertown 
office are fellow practitioners, who 
while visiting the market are at- 
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tracted by the DDS on his office 


door. Invariably they stop in for a 
short chat and express their sur- 
prise at finding him there sur- 
rounded by such complete facili- 
ties. Dentists from as far away as 
Massachusetts are now listed on 
his call book, and as might be ex- 
pected, the “shop” talk invariably 
includes the question, “How do 
you handle the collection problem 
when treating so many patients 
who are complete strangers to 
you?” 

Surprisingly enough, this has 
not been a problem at all. Those 
who go to the Quakertown Farm- 
ers Market do so for the purpose 
of making a few or a number of 
purchases and, therefore, have 
money in their pockets. Everything 
at the market is offered on a cash 
basis, but backed by the manage- 
ment’s guarantee of immediate re- 
fund if the customer wishes. Thus, 
the market customers who are also 
dental patients accept the idea of 
cash payments for professional 
services without question, and 
while Doctor Gordon has not yet 
been called upon to make a refund. 
he probably would do so if it were 
an exceptional case, or if a matter 
of good will were involved. “That 
is a bridge,” the dentist has re- 
marked, “which I'll cross when 
and if I ever come to it.” 

In analyzing the contribution to 
dentistry made by his dental office 
at the market, Doctor Gordon lists 
two factors. One is the impulse de- 
cisions of those who have neglected 
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their dental health, and the other 
is a matter of convenience especial- 
ly to mothers of young children. 

The “dental delinquents” are 
men and women who probably 
complain to members of their fam- 
ilies about their dental sufferings, 
but who resist the suggestion that 
they make an appointment with a 
neighborhood dentist. While at the 
market, they cannot fall back on 
the “don’t have the time” excuse 
as they approach Doctor Gordon’s 
door, and a son or daughter says, 
“There’s a dentist’s office. Why 
don’t you go in?” An impulse de- 
cision frequently brings them in- 
side. After the first few minutes in 
the chair, they are no longer a 
problem, and the suggestion that 
they return the following week 
usually is accepted without objec- 
tion. 

As to the young mothers, they 
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find the market office a conveni- 
ence, because they can keep an ap- 
pointment while their husbands go 
elsewhere in the market to make 
purchases and at the same time 
care for the children they brought 
along. 

Being a part-time farmers mar- 
ket dentist is unusual and different 
only until its operations are 
studied carefully. Then, the dis- 
tinction between it and any other 
practice vanishes almost complete- 
ly. The dental problems faced by 
Doctor Gordon at the Quakertown 
Farmers Market are the same as 
dentists must correct on Main 
Street or Fifth Avenue. He has 
simply taken his knowledge, skill, 
and equipment to those who are in 
need of them. 


3841 Aspen Street 
Philadelphia, Pennsylvania 


DENTAL HEALTH PROGRAM FOR HANDICAPPED 

ABILITIES INCORPORATED, a company which employs only physically 
handicapped men and women, has set up a company sponsored dental 
care program for the firm’s 175 employees, according to Henry Vis- 
cardi, Junior, the founder and president of the West Hempstead, Long 
Island, organization. During a period of six weeks, dental students from 
the State University of New York, under the direction of Doctor Jerome 
Bloom, Abilities’ director of dental services, and Doctor Joseph E. 
Luhan, head of the University’s dental hygiene department, took “x-ray” 
pictures, gave prophylaxes, and made diagnostic evaluations of the den- 
tal problems of the plant’s workers. 

Using specially constructed dental chairs and equipment, the students 
carried on their dental services every Tuesday and Thursday until all 
employees had been checked. This will become an annual project of 
the State University’s dental hygiene department. The students’ findings 
were diagnosed by Doctor Bloom, and the necessary treatments are be- 
ing given at the plant by him and other local dentists. Employees pay 
reduced dental fees comparable to rates set up by the Veterans Admin- 
istration.—Long Island (New York) Newsday. 
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BY HAROLD J. ASHE 


IN THE course of a professional 
lifetime, most dentists pay substan- 
tial tribute to an army of dead- 
beats who are eager for a dishonest 
dollar in the form of unpaid pro- 
fessional services. These scamps 
succeed in their credit frauds large- 
ly because their victims permit 
them to do so by default. 

Unlike businessmen, dentists are 
likely to look upon uncollectible 
accounts receivable as an occupa- 
tional hazard of the profession. So 
conditioned, dentists are inclined 
to write off these accounts after 
making only a superficial attempt 
at collection. Every time one of 
these accounts is written off as a 
bad debt, a dentist makes himself 
a little poorer, while enriching a 
thankless patient. 


the DEAD BEATS 





Author tells how you can avoid 
being victimized, and suggests 
what action to take should bills 


prove uncollectible. 


It is a sad commentary on den- 
tists generally that their own fail- 
ure to enforce collections invites 
bad debts and credit losses, in- 
creasing the attitude among lay- 
men that dentists should be the last 
to be paid, if at all. 

Not infrequently, bad debts 
which are written off represent as 
much as five to ten per cent or 
more of a dentist's net earnings. 
These losses may mean the differ- 
ence between setting aside savings 
for a comfortable old age or con- 
tinuing in harness indefinitely. 

The impact of bad debts on a 


184 





SO RINE EE POM 








in; 


re 


ale 


Wi 
Se: 


or 


bu 
th 
re 
tie 


te bee a telean 





XUM 


February 1956 


dental practice is usually lost sight 
of in total gross receipts. If uncol- 
lectible accounts receivable aver- 
age five per cent, a dentist may dis- 
miss such losses as being of little 
consequence. However, if half a 
dentist’s anticipated receipts are 
absorbed by overhead, materials 
and supplies, this 5 per cent loss 
represents a reduction in his earn- 
ings of 10 per cent. Stated another 
way, collection of these accounts 
will increase net earnings by 11 
per cent. Any circumstance which 
reduces a dentist’s realizable net 
earnings by 10 per cent should be 
of primary professional importance. 

What do bad debt losses mean to 
a dentist during his professional ca- 
reer? If a dentist does a largecredit 
business, his bad debt losses in the 
aggregate may total more than he is 
worth at the time of his retirement. 

By the time his professional ca- 
reer comes to a close, the bad debts 
written off may represent the equiv- 
alent of several years of practice 
without any pay whatsoever for his 
services, 

Consider a_ fairly successful 
practice, in which over a period of 
30 years, a dentist writes off an av- 
erage of $250 a year in bad debts, 
or a total of $7,500. If these debts 
had been collected and had been 
invested at 4 per cent interest, with 
annual compounding of interest, 
such accounts receivable would 
build an estate of over $14,000 at 
the end of 30 years. This is a tidy 
reward for firmly insisting all pa- 
tients pay their bills in full. 
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Bad debts originate from two 
circumstances: 

1. Failure to investigate care- 
fully patients asking for credit. 

2. Failure to press collections 
with every legal agency available. 

In granting credit, a dentist in- 
vites deadbeats to victimize him if 
he fails to enforce collection. Word 
soon gets around that he is a soft 
touch, and bad debts already on 
his books beget more debts. 

Unless dentists wish to go 
through a lifetime, being victim- 
ized periodically by unscrupulous 
patients, they should familiarize 
themselves with every collection 
device at their disposal. A dentist 
should not only know what his 
legal rights are, but when and how 
to enforce them once a decision is 
made. 

The moment that orthodox dun- 
ning techniques fail, a dentist 
should know what legal action is 
available to him either personally 
or through an agent. Distasteful as 
it may be, in some instances a 
dentist may elect to act directly 
himself, rather than delegate au- 
thority. In fact, there is more than 
a suspicion that dentists sustain 
heavy credit losses because of this 
professional reluctance to protect 
themselves. Certainly few business- 
men tolerate the bad debt losses, 
which are all too common among 
dentists and other professional 
people. 

Threat of court action may be 
sufficient in some instances to ef- 
fect collection. In other cases, a 
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dentist or his agent may be obliged 
to go through with court action 
and be prepared to follow up on a 
judgment. 

Small Claims Court: Many states 
have small claims courts in which 
both plaintiff and defendant ap- 
pear without an attorney. The 
small claims court has been styled 
“the poor man’s court” because the 
cost of litigation is negligible, 
there being no attorney’s fees and 
only nominal filing costs. Actions 
in small claims courts are limited 
to stated maximums. Some states 
permit action up to only $35, while 
others have a $100 ceiling. In 
other states, justice courts sit in 
actions involving smaller sums of 
money. 

Experienced creditors utilizing 
the small claims courts make a 
practice of having several cases at 
one court session. This means a 
minimum loss of time for the plain- 
tiff. Many judgments are entered 
by default because of nonappear- 
ance of defendants. 

Enforcing Judgment: Enforcing 
judgment is the responsibility of a 
sheriff or his civil deputy or other 
officer. However, unless property 
is readily exposed to attachment, 
satisfying judgment may depend 
largely upon the vigilance of a den- 
tist himself. He should try to learn 
what a debtor owns, which can be 
attached. (It may be wise to have 
this information before starting ac- 
tion.) If a debtor works for wages 
or salary, and his place of employ- 
ment is known, his pay check 
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may be subject to garnishment. 

Sometimes, a creditor may re- 
sort to a subterfuge to enforce 
judgment. In one case, a creditor 
persuaded a friend, a businessman, 
to order some goods from a dead- 
beat. This property had been se- 
questered, defying attachment. 
When the goods were delivered 
and cash was paid, a marshal was 


| present to witness the transaction 


and seize the cash paid the defend- 
ant. 

Statute of Limitations: Debts 
eventually become uncollectible in 
law by the statute of limitations. 
Many creditors lose their right to 
enforce collection by allowing the 
time to run out before bringing ac- 
tion. The length of time in which 
the statute prevails varies from 
state to state. The length of time 
also varies depending upon the na- 
ture of the indebtedness. In the 
case of open accounts, the statute 
of limitations ranges from two 
years to eight years, with most 
states having a limit of three to six 
years. Court judgments run for a 
period of four years in some states 
and as much as twenty-one years in 
others. Judgment may be renewed 
when the initial judgment is about 
to run out. 

A good many bad debts are 
written off because creditors are 
not aware of the fact that the sta- 
tute of limitations stops running 
when a debtor leaves the state. The 
statute does not start running again 
until the debtor returns to the juris- 
diction he has left earlier and is 
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again subject to the law in his state. 

During and since the war, many 
debtors have moved beyond the 
reach of creditors, only to return 
again. This is worth investigating 
by those dentists having on their 
books bad debts of patients who 
have passed back and forth across 
state lines. Certain debts which 
may be older than the statute of 
limitations may still be subject to 
legal action in that debtors have 
been absent from the state and this 
has extended the time in which 
legal action may be taken. 

Examples: A patient immediate- 
ly after contracting a dental bill 
leaves the state. The statute of limi- 
tations is five years. The debtor is 
away six years and returns. The 
statute still has five years to run 
from the time of the debtor’s re- 
turn—not from the date the bill 
was incurred. 

Deadbeats, depending upon the 
statute of limitations as a defense, 
should not be forewarned of this 
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qualification. They should learn of 
this legal quirk only when the 
judgment is_ rendered. Unless 
aware of the importance of this 
line of inquiry, most defendants 
will freely establish their absence 
from the state. By their own admis- 
sion, they will renew the life of 
the indebtedness. 

Whether a dentist is victimized 
by a large number of deadbeats 
over the years, or beats them at 
their own game, will depend large- 
ly on his attitude toward accumu- 
lating uncollectible accounts re- 
ceivable and his determination to 
reduce them. If he so wills it, a 
dentist can have his day in court 
(by proxy or otherwise). If enough 
money is involved in uncollectible 
accounts, it may be a far more 
profitable day than any he may 
ever spend in his office pursuing 
his professional duties. 


P.O. Drawer 307 


Beaumont, California 





THE COVER 


THIS MONTH'S cover photograph shows spillway dam at Bonneville Dam, 
located in the main channel of the Columbia River, east of Portland, 
Oregon, city that will be host to the Oregon State Dental Association 
March 5 to 7. The annual meeting of the association will be held in the 
Masonic Temple. Visitors will have an opportunity to learn firsthand the 
importance of the Bonneville Dam project, which consists of a power- 
house, navigation lock and fishways, in addition to the spillway dam, 
and was built at a cost of approximately 100 million dollars under the 
supervision of the War Department, United States Army engineers. For 
detailed information about the Oregon dental meeting, please write to: 
Doctor Thomas D. Holder, Secretary, Selling Building, Portland, Oregon. 
Photograph courtesy of Portland Chamber of Commerce. 











BY BERNARD W. KOPPEL, DMD 


How OFTEN have you sat at your 
office desk because a patient had 
indifferently forgotten an hour’s 
appointment? 

Have you then asked yourself 
who is actually at fault in these 
aggravating circumstances—you or 
the patient? After thirty years of 
giving my best to dentistry, I am 
firmly of the opinion that the fault 
in most cases lies not at our door- 
steps, but is to be attributed to the 
patients. 

Our background of training pre- 
pares us for the medical and me- 
chanical aspects of dentistry. We 
operate on our patients as God 
would desire it—we practice and 
prepare each patient for the skilled 
workmanship that we would accept 
for our own mouths. These are the 
unflinching standards of practice 
to which we adhere. We would 
have it no other way. 
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However, my colleagues, there 
is no doubt many of us are being 
bullied by patients, politicians, our 
friends, and relatives. A recent 
Boston newspaper article stressed 
the fact that over ninety per cent 
of the grievances and inequities are 
the result of acts by relatives and 
intimate friends. In dentistry, this 
theory likewise holds true. To give 
good service and to be well paid 
for it is your due, and that is the 
way it should be. 

But why are we bullied so many 
times into free service, which in 
time mounts up to nervous ten- 
sion? The charity and free-loader 
patient sense this. Too often, they 
make a determined effort to harm 
your practice in a manner that no 
one else can. Be well remunerated 
for your services, for there is no 
more exacting labor than that of 
the conscientious dentist. 

In January 1952, ORAL HYGIENE 
published a revealing article WHY 


2 





XUM 


Fe 


tl 
li 


I. 


et te Oe OF OO Oe] 


- a—_- —e oe 








XUM 


February 1956 
Boston dentist recommends 
that dentists be more business- 


like in their collections. 


PATIENTS DeEseRT DENTISTS by 
Doctor C. W. Garleb. The article 
pointed out that patients retreat 
and leave their dentist for unwar- 
ranted reasons. Also, it was proved 
by another prominent dentist that 
75 per cent of the patients shift 
around every two or three years. 
Do not waste one iota of worry on 
these departed souls, especially the 
free-loaders. The poor, we feel, are 
entitled to some form of free serv- 
ice, but that should be worked out 
by society. 

Free clinics, free school dentis- 
try, free hospital dentistry, and so 
it goes, ad infinitum. What a racket, 
we howl! Will they try to move in 
with socialized dentistry ? We must 
ask ourselves, as we are bound to, 
just why are we giving away such 
treatments and labor? This service 
is then expected to be on the free 
list, and the government might say, 
“It is time to take over the dental 
group. Let us run their job for 
them.” 

This is not mercenary—but 
where on earth can one obtain the 
services of a plumber, carpenter, 
watch-maker, or other — skilled 
worker, for nothing? Do dentists 
as a group live in those $50,000 
residences in our town? No—these 
are inhabited by the people who 
make certain they are well paid 
for their business efforts. 
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When one reads that nearly six 
billion is being spent annually for 
tobacco, nine billion for liquors, 
plus vast expenditures for cosme- 
tics and movies, he agrees that the 
figures are astronomical. Who 
shares in this annual spending 
spree? None other than the same 
persons who thoughtlessly cry that 
dentists’ fees are exorbitant. Sad 
to relate, only one and a quarter 
billion is left in American dental 
offices annually, whereas rightfully 
it should stack up higher with these 
figures for luxury outlay. These 
same people will not forego any 
luxuries that may interfere with 
their tastes and comforts. Then 
again, thumbing through the prof- 
it and loss sheets, we find too many 
losses in money owed us. Tighten 
up with the credit for your own 
well being. It follows that a well 
paid dentist can afford to give a 
better grade of service. 

Hold no grudge against your fel- 
low competitors, feel that you fear 
no competition. Give your un- 
stinted praise to the busy, well re- 
munerated confrere who in always 
charging fair fees so upholds den- 
tal prestige. Do not be bullied by 
newspapers, which occasionally 
take snide shots at us because we 
do not advertise. Do not be bullied 
by the free magazines, such as 
utility and automobile pamphlets, 
which find their way into your of- 
fice. Do yourself a big favor and 
dispose of them immediately. In- 
deed, they are the worst competi- 
tors that you contend with, along 
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with the newspapers and television. 
Naturally this competition would 
like you to display their varied 
printed messages in your reception 
room. By scanning them, the pa- 
tients can learn what is new on the 
installment plan. Millions are lost 
to us by ballyhooing the advertis- 
ing matter of luxury merchandise. 

Twenty years ago this writer 
vowed that the only reading matter 
that would appear in his reception 
room would be those periodicals 
that stressed and taught good 
health, good living, and education 
of the public on the value of good 
health through sound teeth. I came 
to this decision when a patient de- 
liberately refrained from continu- 
ing dental treatment, so as to set 
aside the money to acquire a gas 
stove she had by chance read about 
in a free utility magazine, which 
she saw in my reception room. 
Through the years, confrere, you 
will benefit your practice if you 
clear your patients’ reading mat- 
ter of the down-payment category. 

Do not be bullied into buying 
material, which you do not actually 
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need. But rather keep investing in 
the truly valuable dental equip- 
ment, which is so vital for success. 
Your six to eight years in college 
are a sizable cost in money and 
time, plus ten thousand dollars 
spent to equip a modern office, in 
a good location, with no mercy 
from the landlord. Dentistry is a 
continued study that goes on for- 
ever, so that you may keep abreast 
of new developments. Let me ask, 
“Is this conducive to free dentistry 
on any level? Why not more busi- 
ness study?” 

Dentists pay the layman for quick 
courses in business procedure. 
Why can’t we arrange to get effici- 
ent businessmen, who would will- 
ingly help in that direction? Yes, 
why not a more complete business 
discussion at our dental conven- 
tions? When the dentists stop grop- 
ing in the dark—only then will a 
better physical, financial and men- 
tal attitude prevail throughout the 
profession. 


80 Boylston Street 


Boston, Massachusetts 





HOW’S YOUR HEALTH? 


THE NONMEDICAL practitioner for whom there seems to be universal re- 
spect is the dentist: Forty per cent of surveyed physicians see their den- 
tists regularly twice a year; most of the rest see theirs at least annually.! 

They give the impression, in fact, of valuing their teeth more than 
their torsos. The typical physician of those queried has his last physical 
examination a full two years ago; and he admits he would not have had 
it then if he had not been applying for life insurance. 

Nearly 25 per cent of the physicians have not been checked over for 
more than five years. And the 1ast examination for at least one man was 
a long twenty-two years ago.—Medical Economics, Oradell, New Jersey. 


‘Survey of the private life of 15,000 physicians of the United States in a series of nation-wide 
polls conducted by Medical Economics in 1955. 
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TECHNIQUE of the Month 


Originated by W. EARLE CRAIG, DDS 












Quick and Accurate Impression 


for Gingival Inlay 


BY H. D. ROBINSON, DDS 


Drawings by Dorothy Sterling 
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Prepare the tooth in the 
usual manner, with gingi- 
val margin of preparation 
extending slightly beneath 
the free gingiva. 


Tilt patient’s head so that 
plaster may be piled high 
on preparation. Fill cavity 
with a smooth creamy mix 
of plaster, working it well 
under the gum margin 
with finger and piling it 
to about 10 mm. 


While the mix is still soft, 
insert a discarded inverted- 
cone bur into the plaster 
mass, holding it in place 
until the plaster sets. 

















The bur shank forms a 
handle to facilitate the re- 
moval and handling of the 
impression. 
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Note to Contributors 


dentists to submit material for this 
page. $10.00 will be paid for each technique used. 
It is not necessary to make finished drawings—or 
even sketches—if you explain the procedure clear- 
ly, in detail, in your letter, Submit material to: 


Technique of the Month, 
Oral Hygiene, 

1005 Liberty Avenue, 
Pittsburgh 22, Pennsylvania 
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EDITORIAL COMMENT 


“Give me the liberty to know, to utter, and to argue freely 
according to my conscience above all liberties.”” John Milton 


THE FINANCIAL RETURNS FROM 
DENTAL PRACTICE 


A DENTIST who kept careful lifetime records of his business affairs re- 
ports a gross income of $406,550 from 32 years in dental practice. From 
this amount he had $188,000 as take-home pay, which is less than $6000 
a year net income. The net income varied from the low of $1553 during 
the depression year 1933 to near $18,000 during the years following 
World War IL. 

The major fluctuation in the national economy, with the boom and 
bust of the wild stock market speculation and crash, is reflected in the 
lower income of the period 1923-1941 as compared with the income of 
the inflation years 1941-1955.Once again the records of this dentist dem- 
onstrate that the economic welfare of the dental profession is tied to the 
economic health of the Nation. In periods of depression, falling prices, 
unemployment, lower standards of living, the dentist suffers as do all 
other members of society. And he profits when the Nation enjoys favor- 
able economic health. 

During his productive lifetime in practice this dentist paid $57,000 in 
income tax on an average of about $150 a month. In the early years 
when taxes were low the amount would be considerably less than $150 
a month while, in the years following World War II when he had an 
income of almost $18,000 a year, he was paying $500 or $600 in income 
tax each month. 

It is impossible to get a clear picture of our financial status by merely 
considering how much business we do a year. Gross income may be im- 
pressive to our ego, but the two factors of expense and taxes must be 
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constantly considered before we are too pleased with our economic status. 
Many dentists are now handling more money than they ever did as rep- 
resented in gross income. They are paying out greater amounts in rent, 
salaries, and other forms of expense. They are also making heavy income 
tax payments. At the end of the year many of them find that they have 
little to show for their work. 

A remarkable fact in the experience of this dentist is that, out of his 
modest average net income of less than $6000 a year, he was able to 
create an estate from which he now receives $7500 a year retirement in- 
come. This represents about 4 per cent income from the total of his life- 
time take-home income—a spectacular achievement. 

The money accumulated by this dentist was placed in annuities and 
common stocks with both growth and income possibilities. As in the case 
of all annuitants the “hard” money of 100 cents on the dollar was used 
to pay the premiums, which are now being paid out in “soft” money of 
90 cents on the dollar in the form of benefits. This is an inherent weak- 
ness in any annuity contract and one that is never mentioned by insur- 
ance companies. The tax advantage from annuity income, however, must 
be considered as a favorable aspect of this form of savings. 

The dentist who wisely bought common stocks in the large American 
corporations has profited from growth in values, stock divisions, and 
high dividend yields over the past 20 years. There are still profits to be 
made in an expanding economy. 

The prudence, the planning, and the good sense of this dentist who 
could retire on $7500 a year from an average net income of less than 
$0000 a year over 32 years should be an inspiration to every dentist who 
is struggling with his current financial problems and is concerned about 


his retirement years. The fact to remember is: you can never begin your 
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savings program too soon. 














Chicago (lllinois) Tribune: Doctor 
Vida A. Latham, a 90-year-old dentist 
and physician, and a 17 year-old student 
were honored as the oldest and young- 
est members of the Illinois State Micro- 
scopical Society at the 87th anniversary 
meeting of the organization. Doctor La- 
tham who still practices at 1644 Morse 
Avenue, was honored because of her 
sixty-five years of membership with the 
society and her service as its correspond- 
ing secretary. The student, Marshal Nel- 
son, of the University of Illinois, was 
recognized for his invention of a major 
improvement for the micromanipulator, 
an attachment for handling minute items 
under a microscope. 


Topeka (Kansas) Capital: The Navy 
has announced a plan to save $160,000 
a year by cutting the amount of water 
wasted during dental treatments. The 
savings which are expected to amount to 
$44 for every land-based dental unit and 
$260 for ship units, were made possible 
by a special valve for dental chairs in- 
vented by Commander William N. Gal- 
lagher of the Dental Naval School in 
Washington. The valve, which will cost 
about $12 to construct, will be attached 
to all dental chairs and control the water 
flowing into the cuspidor. Water will be 
used only when it is needed instead of 
running continuously. 


New York (New York) Times: Lieu- 
tenant Colonel George G. Trattner has 
been elected president of the Metropoli- 
tan New York Chapter of the Associa- 
tion of Military Surgeons. He is the first 
dentist to be chosen for the post. The 
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Dentisis in the NEWS 





election took place at a dinner meeting 
of the Officers’ Club on Governor’s Is- 
land. Major General James P. Cooney, 
Deputy Surgeon General of the Army, 
was guest of honor. 


Long Beach (California) Independ- 
ent: As a result of a book called WEr- 
MARANER AFIELD written by Doctor 
Richard Street, a dog of this breed has 
been presented to President Eisenhower 
by the California dentist. 

Brigadier General Arthur S. Nevins, 
an aide to the President who handles 
some of the Eisenhower affairs at the 
President’s farm in Gettysburg, Penn- 
sylvania, saw the serialized book in a 
magazine devoted to dogs of this breed 
and wrote to Doctor Street offering to 
buy one of them. Doctor Street answered 
immediately and offered a Weimaraner 
puppy as a present, Eisenhower is to 
select the name for the dog, which was 
one of a litter of five born to a dog 
called Gretchen belonging to Doctor 
Street. 


Detroit (Michigan) News: When coin 
collectors of the central states area con- 
vened for the 13th annual exhibit and 
sale of the Central Numismatic Society, 
the center of attention was a 65-year-old 
retired Royal Oak dentist, Doctor Frank 
A. Limpert who has been collecting 
coins since he was 11 years old. He is 
considered one of the country’s leading 
authorities on paper money. Recently he 
published a comprehensive book entitled 
Unitep States Paper Money OLp 
Series. Doctor Limpert has a sizable 
collection containing rare and unusual 
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bills, and twenty showcases with his best 
specimens were displayed at the con- 
vention in Detroit’s Statler Hotel. 

To write his book Doctor Limpert had 
to request approval from the Secret 
Service because it contains many engrav- 
ings of paper money accompanied by a 
brief history of the series and the men 
pictured on the bills. 

“Coin collecting,’ said Doctor Lim- 
pert, “is one of the world’s most satis- 
fying hobbies. It can also be one of the 
most profitable. For youngsters starting 
the hobby it makes history one of the 
easiest subjects in school. You can’t col- 
lect a coin or bill and see the picture or 
date on it without wanting to find out 
more about that era in history.” 


Huron (South Dakota) Huronite: One 
of the oldest practicing dentists in South 
Dakota has celebrated his 89th birthday 
and still works a regular schedule. “You 
might say I am on a 24-hour schedule. 
Some of the severest toothaches occur 
on Sundays, holidays and in the middle 
of the night,” Doctor John Jewett Hall 
of DeSmet said. Doctor and Mrs. Hall 
returned late last year from a 3,000 mile 
automobile trip to their daughter’s home 
in Norfolk, Virginia. Doctor Hall drove 
the entire trip. 


Detroit (Michigan) Free Press: Mrs. 
Peter Hoogerhyde is glad she finally 
opened a letter that appeared to be an 
advertising circular and that had been 
around her home in Pontiac for several 
days. It was a letter advising her hus- 
band, a dentist, that he had won 319 
pounds, 3 shillings and 4 pence in the 
Irish Sweepstakes lottery. Doctor Hoog- 
erhyde recalled buying the ticket for $3 
several months ago. The letter bore an 
Irish stamp and the printing on it was 
in Gaelic. 


Long Island (New York) Newsday: 
Doctor and Mrs. Robert E. Lee, both 
successful dentists for the last nine 
years, have sold their home at 489 Mad- 
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ison Street and sailed with their two 
children for the Gold Coast of West 
Africa where dentists as well as techni- 
cians of all kinds are urgently needed. 
Doctor Lee, who is a native of Charles- 
ton, South Carolina, said their decision 
to abandon their practices was not made 
on the spur of the moment. 

“We both feel a moral obligation to 
go with our technical skill to this coun- 
try which is struggling for its independ- 
ence and which needs our assistance,” 
Mrs. Lee said. 

Doctor Lee became convinced that 
they had a job to do in the British Col- 
ony in 1953 when, after a two-year stint 
in the Army Dental Corps as a captain, 
he flew to the Gold Coast to get a first- 
hand look at the country. But they have 
not planned merely to open an office and 
wait for patients to come to them. They 
took with them a specially designed 
trailer to serve as a mobile dental office 
with facilities for modern conveniences, 
including electricity and water. 


Akron (Ohio) Beacon Journal: One 
of the city’s veteran dentists still highly 
active despite a leg amputation, has 
added an absorbing hobby to his list. 
Doctor Louis Carabelli, 640 North Main 
Street, once an all-Ohio football star, 
happened to attend a showing of Walt 
Disney’s movie, Davy Crockett, with his 
young daughter, Nancy. The scene 
where Davy and a companion who were 
hunting Indians in the swamps and de- 
cided to have as a signal between them 
the whistle of the Tennessee thrush gave 
him an idea. He decided to make Davy 
Crockett whistles for children that 
would have the real thrush whistle. As 
a result Doctor Carabelli is today the 
inventor of a new plastic Davy Crockett 
whistle and heads the Akron company 
called the F & C, Inc. of Akron. The 
initial “F” is that of a friend who is 
also in the company but wishes to re- 
main anonymous. Britton Products Com- 
pany of Cuyahoga Falls is now produc- 
ing the gay-colored Tennessee thrushes. 
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“People may laugh at my hobby but 
anyone who has had an amputation will 
know that the worst part is overcoming 
your mental condition afterwards. I 
thank the surgeon, who removed my leg 
as a result of diabetes, for this advice 
that he gave me: ‘You will be a better 
man than you ever were if you will just 
get out and do things.’ ” 


St. Louis (Missouri) Post Dispatch: 
Doctor Otto Freitag, vice dean of St. 
Louis University School of Dentistry, at 
a testimonial dinner given by the alum- 
ni of the school, was presented with a 
check for $1,000 in recognition of his 
service as a faculty member of the 
school for more than thirty-five years. 
He has served as vice dean since 1936. 

Three stars of the St. Louis Cardinals 
were on hand to honor Doctor Freitag 


Awards for items submitted for this month’s 


have been sent to: 
Everett Frye, 
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who is an ardent sports fan. Stan Musial} 
presented him with a bat, Red Schoen. 
dienst handed him a baseball glove, and| 
pitcher Tom Poholsky gave him a base} 
ball. 


Indianapolis (Indiana) Star: An In| 
diana dentist and letter writer extra/ 
ordinary, Doctor Seth Shields of Sey./ 
mour, is the author of a smile-provoking 
book Brevity Is THE Sout! which came| 
off the press last November. It includes! 
letters, short stories and a number of| 
his articles which have appeared inf 
Orat HycieNeE over the years. In New| 
York a publisher has announced the! 
book How To FREE YourseELF Fron} 
Nervous TENSION under the authorship} 
of Samuel W. Gutwirth, a dentist of 355] 
West 79th Street, Chicago. 
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DeEnTIsts IN THE NEws} 


1145 Griswold, Detroit, Michigan 


Theodore Katz, DDS, 2802 Grand Concourse, New York 58, New York 
Mrs. Clara Lurie, 106 Highland Avenue, Yonkers, New York 


Mrs. D. L. Bowman, Quinter, Kansas 
Mrs. Ira Woehl, 500% 


West Oak, Pierre, South Dakota 
Miss Grave G. Fackler, 619 Euclid Avenue, 


Willard, Ohio 


Mrs. Pauline Walters, Route No. 1, New Ross, Indiana 

A. W. Monat, 53 Dollard Drive, Babylon, New York | 
Paul D. Kalstein, DDS, 1126 Medical Arts Building, Philadelphia, Pennsylvania 
Mrs. G. H. Heginbottom, Weldon Springs, Missouri 

Mrs. Thomas Boggio, 3003 North 47th Street, Kansas City 4, Kansas 


Miss Vera Davis, 536 Orange Avenue, 


Long Beach 1, California 
Henry Fischer, DDS, 111 East 167th Street, 


Bronx 2, New York 


Albert J. Bertoneau, 1514 Erato Street, New Orleans 13, Louisiana 


Bea Burnett, 


3713 Newhouse Street, Houston. 


Texas 


Stanley M. Trattler, 60: East 42nd Street, New York 17, New York 


M. L. Thomson, 5611 South Wood Street, Chicago 36, Illinois ; 


CAN YOU USE A DOLLAR? : 


To EVERY READER who contributes a newsworthy item, something unusual about a 
dentist, which is published in Dentists in the News, we will send promptly a crisp 
new one-dollar bill. Every clipping must be taken from a newspaper and carry the 
name of the publication and the date line. Clippings submitted cannot be acknowl-| 
edged or returned. When more than one copy of a clipping is submitted, the first 
one received will be used. Send all items to Dentists in the News, ORAL HYGIENE, 


708 Church Street, Evanston, Illinois. 








-XUM 








sp 
he 
vl-F 
rst 





XUM 





Teeth esthetically suitable for metal restorations 
require an anatomy different from the traditional 
denture-tooth anatomy with its wide interstitial 


spaces and marked collar line. 


Steele’s New Hue facings provide modern esthetics 

for restorations of metal—even to that lifelike 

sparkle; and the ultimate in esthetics is obtained 
NRA a EASE 


with Steele’s Porcelain Biting-Edge facings. 


THE COLUMBUS DENTAL 
MANUFACTURING COMPANY 
COLUMBUS 6, OHIO 
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Johnnie will certainly lose his self-confi- 
dence — and much more — if his balancing 
act gets out of balance. 

And, novice denture patients can lose 
their self-confidence too, if you don’t take 
practical steps to protect them against the 
“accidents” that so often occur during the 
adaptation period with any new denture, 

Wernet’s Powder can give them just 
that extra degree of retention and stability 
that may change annoyingly “difficult” pa- 
tients to really “successful” ones—particu- 
larly in the presence of anatomical or 
psychological difficulties. They’ll gain not 
only self-confidence, but comfort, too—for 
the soft, resilient cushion provided by 
Wernet’s Powder eases the unaccustomed 
pressure on tender tissues. 


WERNET DENTAL MFG. CO., INC., JERSEY CITY 2, N.J. 


Porwedene But PO ROBIE 














WERNET DENTAL LORE 
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During the 19th century, a lively traffic developed in 
human teeth, which for prosthetic purposes were highly 
preferred to those carved from animal sources or from 
mother of pearl. The paradox of selling one’s teeth to have 
something to eat led to such situations as the one in “Les 
Misérables”, in which an impoverished girl exchanges two 
incisors for two gold napoleons ...or the one described by 
Fauchard, in which an Army officer had a molar removed 
from the mouth ofa private, for transplantation to his own. 


While the “Zene Artzney” of 1532 was the first dental 
text in the vernacular for practitioners, Walter Hermann 
Ryff’s ‘“Niitzlicher Bericht” (Strassburg, 1544) with its “fur- 
ther instructions in the way of keeping the mouth fresh, 
the teeth clean and the gums firm,” was the first publica- 
tion for the layman on the care of the teeth. It was actually 
a publicity piece, and the forerunner of many similar 
pamphlets with which dentists advertised their skill dur- 
ing the following centuries. 


In 1834, a well-known German dentist C. J. Linderer 
gave the first description of a modern “inlay.” To fill most 
cavities, he would screw in a bit of walrus tusk... but if 
the cavity were too small to permit cutting a screw thread, 
he would take an impression, carve a piece of tusk to 
shape, and cement it in position. 

> * ad 


In the furore a hundred years ago over the possibili- 
ties of dental anesthesia, many strange techniques were 
advocated. Dr. David Livingstone’s report of the numbing 
effect induced by being thoroughly shaken up by a lion 
prompted one speaker before the Odontological Society 
of New York in 1874 to demonstrate how he could hypno- 
tize a patient with mechanical vibrations, by employing 
the rapid pulsations of an electromagnetic hammer. 


In India, the tradition of serious attention to oral 
problems goes back many centuries. For instance, Chinese 
pilgrims visiting India in 630 to 645 A.D. reported the 
meticulous use of willow sticks and mouth washing after 
eating. Today, modern India serves this tradition in other 
ways, too...by the provision of Gum karaya, the basic 
ingredient of Wernet’s Powder. 3 











FREE PROFESSIONAL SAMPLES 


>O o WERNET DENTAL MFG. CO., INC., Jersey City 2, N. J. 
Om WDER A Please send me professional samples of 
Sa | Wernet’s Powder. 


"Rima, - 
Dr 
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City Zone State 
Dent. 36-B 




















Please communicate directly with the department Editors, V. Clyde Smedley, DDS, 
and George R. Warner, MD, DDS, 1206 Republic Building, Denver, Colorado, enclosing 


postage for a personal reply. 


Swelling of Gingiva 


Q.—A woman patient, 45, presented 
herself with a little swelling and slightly 
red appearance on the upper right 
palatal side along the first and second 
molars; it was shiny and painful even 
without touching it. There was nothing 
wrong with any of the molars. 

Please give me the cause, diagnosis, 
treatment and prognosis, if possible.-— 
T. M. T., New York. 


A.—This is in reply to your let- 
ter in which you describe a slight 
edema of the gingiva on the lingual 
aspect of the right maxillary first 
and second molars. 

Such a swelling is usually due 
to periodontal disease, apparently 
a periodontitis. This means that 
probably there are calcareous de- 
posits under the gingival margins 
with a loss of the crests of the 
alveolar bone. However, if I might 
see good roentgenograms of the 
involved region, I could give a bet- 
ter diagnosis. If I am right, sub- 
gingival curettage probably will 
clear up the condition. And, doubt- 
less, there is involvement of other 
regions of the mouth, even though 
there is not presently noticeable 
swelling of the gingivae—C. R. 
WARNER. 


Sores at Corners of Mouth 


(.-—One of my patients is a physician 
who is wearing upper and lower partial 


dentures. He has had considerable. dis- 
comfort with soreness and cracking at 
the corners of his mouth. 

We have checked his diet, and there 
does not seem to be a vitamin deficiency 
of any sort. The bite is slightly closed 
with a freeway space of about 6 mm.; 
however, it does not appear that we can 
open the bite enough to eliminate the 
folding at the corners of the mouth. 

Do you have any suggestions regard- 
ing this case?—H. W. J., Wisconsin. 

A.—You could simply make a 
diagnostic acrylic occlusal splint 
for this physician, thus opening 
the bite somewhat, and extending 
a buccal flange to support his 
cheeks, an amount that would help 
the sores at the corners of the 
mouth.—V. C. SMEDLEY. 


Denture Causes Constriction 


Q.—In May 1953 I made and inserted 
an immediate full upper acrylic denture 
and a partial lower lingual bar case of 
stainless steel frame and acrylic saddles 
for a woman patient, age 50. 

Both cases were comfortable for 
about a year, and she wore them all 
the time. Last year the patient started 
to complain about a tightness and con- 
stricted feeling under the upper den- 
ture. I relieved the occlusion and pres- 
sure areas due to setting, but this af- 
forded only temporary relief. The lower 
case is still fine, and she wears it all 
the time. 

The patient says she can wear the up- 
per case all day about two days of the 
week. On the other five days, after wear- 
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POLYSTYRENE DENTURES 
never shrink, warp or water-swell! 


Ordinary denture resins shrink or swell 

et eeeeeeeccccoeccsecoon, when they absorb or lose water. Only 

JECTRON polystyrene resin is immune 

to these damaging changes of form. 

<> That is just one of many reasons why 

JECTRON dentures fit better, far 

Created through longer, than any other. 
cooperative research by 

THE DOW CHEMICAL COMPANY 

and the 


FREE BOOKLET SHOWS 
JECTRON COMPANY 








REASONS WHY JECTRON 
FITS BETTER 


For the complete, eye-opening Jectron 
story, ask your laboratory for the 20- 
page illustrated report entitled “‘Jectron 
—key to a more successful denture serv- 
ice.”’ Or write “Jectron Report” on your 
card or letterhead and mail direct to 
Jectron Company, 1009 Jackson Street, 
Toledo 1, Ohio. 
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Jectron ts not an acrylic... it is pre-cured polystyrene 
specially compounded for dentures 
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ing it for a few hours, the gingivae 
swell and she has difficulty taking the 
case out of her mouth. On removing the 
denture, she gets immediate relief from 
the pressure and finds herself taking 
the denture in and out of her mouth 
all day long. 

I saw the patient last week during 
one of her so-called bad days when she 
could not keep the case in for any 
length of time. The gingival tissue 
looked fairly normal to me both in 
shape and color, and the denture 
slipped in and out of her mouth quite 
readily. 

She has been to her physician for a 
physical check-up, and she is in ap- 
parent good health. He gave her vita- 
min By injections for a few weeks 
with no apparent alleviation of her 
gingival symptoms. There may be a 
systemic factor related to her meno- 
pause period. At present she is not 
taking medication of any kind. 

I am planning to make the patient 
a new upper denture. 

Any suggestions you may have to 
relieve the patient of the tight or con- 
stricted feeling of the upper denture 
will be appreciated—H. K. B., New 
York. 

A.—When you make your im- 
pression for this patient’s new up- 
per denture, be sure to have her 
go without the old denture for two 
or three days before you make the 
new impression so that the tissue 
will come to as near normal as 
possible; then make an impression 
without displacement of tissue. 

Then try to provide a balanced 
functional occlusion that will per- 
mit the denture to remain stable 
in the mouth in one position. 

Also it is well to provide a 
smooth polished surface over the 


tissue bearing area. And in testing 
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the denture bearing area for uni- 
formity of tissue contact, use dis- 
closing wax in accordance with the 
directions that accompany it.— 
V. C. SMEDLEY. 


Premedication for Surgery 

Q.—In the matter of premedication 
for surgery or analgesia, I have been 
informed that a barbiturate given in- 
tramuscularly along with atropine is 
advantageous. 

In your opinion, what barbiturate 
would you recommend and what dosage 
would be required? Could the dosage 
be increased to carry the patient into 
anesthesia stages? 

If you have any further information 
regarding the subject of premedication 
and analgesia, would you kindly send 
it to me?—H. F. K., Missouri. 

A.—I have neither read of nor 
had any experience in the paren- 
teral use of barbiturates and atro- 
pine for premedication for surgery 
or analgesia. Should I be consider- 
ing such a treatment for a given 
patient, I would consult the pa- 
tient’s physician. 

As you know, pentothal sodium 
is a barbiturate and is used intra- 
venously as a general anesthetic. 

Pentothal sodium is also used by 
mouth; dose as a hypnotic, 114 
grains; dose as a_preanesthetic 
sedative, 3 grains. 

Nembutal, with which you prob- 
ably are familiar, is a pentobarbi- 
tal sodium.—G. R. WARNER. 


Repairing Broken Dentures 


Q.—I have been using quick-setting 
acrylic for repairing broken dentures. 
However, I find that in repairing a 
palatal break, the quick-setting liquid 
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What makes Vic eroy 
= different from 
other filter cigarettes ? 








ONLY VICEROY GIVES YOU THAT | 
FRESH, CLEAN, REAL TOBACCO 3 oe 
TASTE BECAUSE VICEROY HAS > ye 


Twice As 
Many Filters 


AS THE OTHER TWO LARGEST- 
SELLING FILTER BRANDS! 
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The VICEROY filter tip contains 20,000 That is why VICEROY gives you such a 
tiny filters made exclusively from pure fresh, clean taste—that real tobacco taste 
cellulose . . . soft, snow-white, natural. you miss in other filter brands. No 
_ This is twice as many filters as the other wonder so many dentists now smoke 
two largest-selling filter brands. and recommend King-Size VICEROYS. 
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and powder tend to get under the 
poured cast and on the palatal surface 
of the denture. Is there any way to pre- 
vent this? I have tried tin foil, but it 
does not help.—J. A. H., New Jersey. 

A.—My technician tells me that 
in using quick-setting acrylic for 
repairs, he burnishes a strip of tin 
foil over the fracture and fastens 
it to the denture with Le Page’s 
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mucilage. After the cast is poured, 
flasked and separated, he burs the 
acrylic back from both sides of the 
fracture until it is paper thin at 
the fracture, using care not to 
penetrate or tear the tin foil. He 
then applies the acrylic in paste 
form, closes the flask, and cures it 
under pressure.—V. C. SMEDLEY. 
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SO YOU KNOW SOMETHING ABOUT DENTISTRY! 
ANSWERS TO QUIZ CXXXVII 
(See page 175 for questions) 


1. No. (Sarnat, B. G., and Schour, Isaac: Oral and Facial Cancer, 
Chicago, The Year Book Publishers, 1950, page 30) 

2. True. (Archer, H. W.: A Manual of Oral Surgery, Philadelphia, c 
W. B. Saunders Company, 1952, page 112) 

3. (a). (Accepted Dental Remedies, 20th Ed., American Dental Asso- 
ciation, 1955, page 18) 

4. No. (Slack, G. L.: Bacteriology of Infected Root Canals and in Vitro 
Penicillin Sensitivity, Brit. Dent. J. 95:212 [November 3] 1953) 

9. (b). (Sicher, Harry: Problems of Pain in Dentistry, Oral Surgery, 


Oral Medicine and Oral Pathology 7:152 [February] 1954) sg 
6. No. (Crawford, W. H., and Larson, J. H.: Dental Restorative Ma- shor 


terials, J. of Dent. Research 33:420 [June] 1954) 
7. (b) (Bunting, R. W.: Oral Hygiene and Preventive Dentistry, 
Philadelphia, Lea & Febiger, 1950, page 49) ‘ 
8. True. (Editorial, Dent. Dig. 60:509 [November] 1954) 
9. (b). Meklas, J. F.: Dangers of Scattered Radiation in Dental Prac- 
tice, JADA 49:1952 [August] 1954) 
10. No. (Steinman, R. R.: Warpage Produced by Soldering with Dental 
Solders and Gold Alloys, J. of Prosthetic Dent. 4:391 [May] 1954) 





WHEN YOU CHANGE YOUR ADDRESS 


WHEN you change your address, please always furnish your old address 
as well as the new one. If your post office has zoned your city, the zone 
number should be included. Please send address change promptly to 
ORAL HyciEne, 1005 Liberty Avenue, Pittsburgh 22, Pennsylvania. 



























The golf professional (or even the advanced amateur) 
has an adequate selection of clubs from which to choose and 
knows just which one is best for any given shot. 

DENSCO’S complete operative equipment can improve your 
score in dentistry by reducing operating time and 

enabling you to work with less fatigue and 

greater comfort to the patient. 


Only DENSCO Blu-White Diamond 


<<) Instruments are available in all 
TAPER = five types of shank. 
Since DENSCO also makes the 
— ==) «sd corresponding handpieces, perfect 








fit and performance are ensured. 


LATCH 


Cylinders, inverted cones (and 
many other shapes) are supplied in 
two lengths of head—long and 
short — giving a greater flexibility. 





Densco Contra Angles (standard Gi 
or miniature head), together with the 
variation in instrument shapes, 

sizes and shanks affords maximum 
accessibility to all operating areas, 








Ask your salesman for “BETTER DENTISTRY...FASTER” <i \ 
J 


DEN SCO, Siceponated = 


200 Santa Fe Drive Denver, Colorado 
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Apectrimeiciion| 


Voice from rear seat of taxi: “I say, 
driver, what’s the idea in stopping?” 


LAFFODONTIA 





“How many brothers have you?” 
“Only one!” 


Driver: “I thought I heard someone “Somebody’s lying. Your sister told 
teli me to.” me she had two.” 
Rear Seat: “Drive on. She wasn’t 


talking to you.” 


* 

Captain: “Now, suppose you are on 
duty one very dark night. Suddenly a 
person appears from behind and wraps 
two arms around you so that you can’t 
use your rifle. What would you say?” 

Cadet: “Let go, honey!” 


Here’s a list of towns with odd names, 
which with the abbreviation of their 
states, make interesting combinations: 

Ash, Kan.; Carpet, Tex.; Mount, 
Wash.; Ogoo, Ga.; Odear, Me.; Skele- 
ton, Ky.; Shoo, Fla.; Kay, O.; Houdy, 


Miss.; Fiven, Tenn. 


To a dissipated looking friend after 
a riotious night: “You’re looking good, 
pal. Who’s your embalmer?” 


* 


Middle age is when a man stops won- 
dering how he can dodge temptation 
and starts wondering if he’s missing any. 


According to latest reports, there are 
more women under arms in Russia than 
in any other country in the world—ex- 
cept the United States on Saturday 
night. 


The hardest time to get the baby to 
sleep is when she is eighteen years old. 


A Frenchman was relating his experi- 
ences of studying the English language. 
He said: “When I first discovered that 
if I was quick, I was fast, that if I was 
tied I was fast, if I spent too freely I 
was fast, and that not to eat was to fast, 
I was discouraged. But when I came 
across the sentence, ‘The first one won 
one-dollar prize’ I gave up learning the 
English language.” 


Doctor: “Have you been leading a 
normal life?” 

Patient: “Yes, Doctor.” 

Doctor: “Then you'll have to give up 
women and whiskey for a few months.” 
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The COLES ELECTRONIC -. 


Pulp Tester and Diagnostic Instrument is 
the result of years of research 
Non-Shocking (rectified and filtered current | 


protects patient) Not affected by voltage | 
drop or other variables (Permits differential | 
diagnosis ) x Reliable (Current flow through | 
tooth is measured accurately) + Outlets for 
both ionization techniques and cold lamp 
soft-tissue transillumination. 
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Coles Electronic Corp., 1207 Race St., Philadelphia 7, Pa. 


Please send me descriptive literature on 
| [] PT Pulp Tester [] Coles Electronic Scalpel 


RENEE EE GEN 
HY Gere REE re - 





EE IS A Tp OR, RETR SE ERO 


| 
| 
| 
| 








Heal 


thier Practice 


For happy denture adjustments 


break in with triple-action 


BENZODENT 


1 Analgesic... relieves pain and dis- 
comfort; avoids needless trimming 


2 Antiseptic. .. helps to heal sore 
spots as it controls infection 


3 Adhesive... creates patient confi 
dence by effective denture stabilization 


A product of 

Peter, Strong 

and Co., Inc. 
New York 16, N. ¥, 






















April 26, 1951 September 6, 1951 





Dental radiographs, 
child patient: 

April 26, 1951 to 
April 26, 1955. 


November 6, 1951 





November 71 3, ] 952 


Step by Step... the condition 


Changes in shape, size and structure of the 
crowing child’s teeth suggesl frequent changes in } < 
dental treatment. Serial radiographs of these | : 
changes are of great value tn case control. How- : , 


ever, to record and evaluate each changing condi- 
tion properly, the radiographs must be uniform in 
character. constant in value. 





INTEREST your patients in preventive dentistry. 
Get first 50 copies of “How to Prevent Toothache,” 
by Howard R. Raper, D.D.S., without cost. 
Additional copies, $1 per 100. Offer your patients 
this revised 14-page booklet. 




























May 9, 1953. September 15, 1953 | 


_ j 
March 25, 1954 





October 21, 1954 April 26, 1955 


and treatment of a child’s teeth... 


Because uniformity is so important, always 
specify Kodak x-ray materials—made to work to- 
gether . always uniform, package after package, 
year after year. 





For complete dependability —— 





Use Kodak Process in 
Dental X-ray Kodak Dental 
Film X-rays Chemicals 









EASTMAN KODAK COMPANY : 
X-ray Division, Rochester 4, N. Y. 
Koga 
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Retention by histochemical methods 
12 to 24 hours after brushing 


PENETRATION AND STAINING OENTAL FISSURE WITH 
OF SODIUM DEHYDROACETATE INITIAL CARIES 





Histochemical studies 
at a leading dental re- 
search center prove 
sodium dehydroace- 
tate is retained on den- 
tal plaque, on decalci- 
fied enamel areas, and 
in developmental pits 
and carious lesions, 
both in vitro and in 
vivo. 


‘Tooth cross section showing red-stained sodium 
dehydroacetate in exposed protein of devel- 


opmental groove (Schiff’s differential stain). proven 


pH control even after sugar rinse 
12 to 24 hours after brushing 


Although “regular” tooth paste provided pH control 
for only % hour, 9 out of 10 caries-active subjects 
using Antizyme Tooth Paste obtained continuous pH 
protection above cariogenic levels for 12 to 24 hours 
even after a 50% sugar rinse. 


PRTITIME 
critical 
29 cariogenic 
11% | smmonisted level 
tooth paste 
7 1% tooth paste 





SP RE: wutograph of ed 
a wee y CA « ©. : Tae ithe ae I Sage 
pH control after sugar rinse, 12 to 24 hours after PF seca a ly be 


: ; . yet 
brushing, proves Antizyme’s protective action. n Reese Son 


x i oe tonal Sutin a dee osits | 


SODIUM DEHYDROACETATE 1S FOUND EXCLUSIVELY IN ANTIZYME TOOTH PASTE 








(for the first time in any dentifrice 
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4 Investigators have shown that cer- 
- tain ions reduce the solubility of 


' tooth erosion was greatly red 


- tooth enamel. Am 


ong these are the 


- fluoride ions and the less toxic 


oxalate ions. Some investigators 


- found that when sodium oxalate 
was dissolved in an acid beverage 


uced. 


| Others reported that natural 


o one 


In a radioactive study on the 
®@ transfer of sodium oxalate to teeth 
®@ by topical application, radioauto- 


vi 


graphs showed oxalate deposits 


1 ct and their location. These deposits 


BR sCincreased 
| tinued. When brushing wit 


ily as b — 

e 
test dentifrice was discontinued, 
an apparently permanent deposit 


of oxalate remained in pits, cracks, 


Date available on request 


AFE FLUORIDE-LIKE ACTION 


oxalate-containing foods, such as 
spinach and rhubarb, produced 
protective film on the molars 
test animals within one week. 

More recently, a study was made 
on human teeth ix situ. In this 
study the uptake of oxalate from 
the dentifrice was demonstrated. 
(See graph.) 


and lamellae of the enamel, al- 
though the amount on the intact 
decreased 


the fluoride ions. Yet unlike 
fluorides, oxalate is safe even for 
children under six and even in 
areas where water supplies are 
fluoridated. 








| Division of WARNER-LAMBERT PHARMACEUTICAL COMPANY, Jersey City 6, N. J 
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Even the x-ray unit tells her 
she’s in the best of hands 


| apoemess look of quality and efficiency in thef 
equipment you use is one of the things that 
contributes to a patient’s satisfied confidence in you. f 
That look is a built-in feature of every G-E dental f $i 
x-ray unit — built in right along with truly func- 

tional power, speed and safety. : 


GE-70 
Fixed x-ray F 
output — | 

10 ma 
at 70 kvp. 

é Features you will appreciate — 
® Widest exposure range ever offered. 


® More uniform penetration. 





® Better detail with shorter exposures, 
® Positive safety — highest inherent filtration 


GE-90 plus adjustable filters. 
F * hat. — . 
Fk MO Easy, positive positioning. | 
40 to 90 kyp. Your dealer will be glad to give you the full details f 


about the GE-90 and GE-70. Or write X-Ray De- | 
partment, General Electric Company, Milwaukee 1, f 
Wisconsin, for Pub. KK-23. 


Progress /s Our Most /mportant Product 


GENERAL @@ ELECTRIC 
























Cvabaditrclldy 
TOPOCAI 





anesthetizes for 20 “Minutes 

The only topical anasthetic with a guat- 
anteed jet action pin point spray. Acts 
faster, lasts longer! One spray permits 
painless extraction of semi-loose de- 
ciduous teeth bh. TOP pOCAINE elimini- 
nates painful palatal injection on ©X 
traction of permanent maxillary reeth! 


One spray paves the way fot minor 
surgery, deeP scaling — eliminates the 
consuming rinses, 10Z- 


$3.95 need for time- 

a bottle enges, applications: etc. TOPOCAINE 
saves time and does away with nerve- 

qpracking procedures — prevents gag- 

ging Alvratiy-4 See taking and 


X-raying- 
TOPOCAINE pleases the most difficult patients! 


O 
RDER THROUGH YOUR DEALER 


C1) ALLIED PROFESSIONAL 


pall ASSOCIATES, LTD 
idge Road (Dental Division) Buffalo 18 . Y 
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CAVITRON DEF 


for cavi 














Pioneers in Ultrasonic Cutting 


Fourteen years ago, Cavitron scientists invented the revolutionary new ultrasonic 
cutting process* . . . making possible for the first time the precision grinding 
and cutting of hard and brittle substances with almost no heat, noise or 
vibration. 


Precision, Speed, Safety 


Today, the process is being used in industry for rapid, safe, high-precision 
grinding of complex gear dies . . . delicate slicing and dicing of synthetic ruby 
and sapphire for jewel bearings . . . and cutting of hitherto “unmachinable” 
materials. DuPont, Corning Glass, Westinghouse Electric and RCA are 


among the nation’s industrial giants routinely using the Cavitron process. C 
The Cavitron Dental Unit is a logical development of our unique industrial I 
experience. The successful application of the process to dentistry required more ] 


than seven years of engineering development and more than two years of 
intensive biological and clinical evaluation at key research centers and 160 
private dental offices. 7 
The most recent phase of Cavitron research — in the medical field — is in 
the non-traumatic cutting of human bone and soft tissue. 

Thus Cavitron, with its unique experience in ultrasonics, continues to blaze 
the way in developing new applications of this remarkable cutting process. 

* Patent No. 2580716 









[AL UNIT 


and crown preparation-= 








with minimum heat, noise, pain 








































The Cavitron Dental Unit brings to dentistry a 
proved cutting process which virtually eliminates 
heat, noise and vibration — important factors in 
dental pain. Since 1953, the safety and effective- 
ness of the process has been under intensive in- 
vestigation at 20 schools, hospitals and research 
centers and in 160 private dental offices. 





During this program, reports have been received 
on over 30,000 dental operative procedures, suc- 
cessfully completed with the Cavitron Dental Unit 
on more than 19,000 patients. Included were all 
types of cavity and crown preparation, prophy- 
lactic and periodental procedures, root canal 
therapy and occlusal grinding. No unusual post- 
operative symptoms have been observed in any of 
these cases. 


Patient acceptance has been uniformly high —~ 
because Cavitron’s gentle, rapid cutting action 
reduces patient tension and minimizes pain... 
94% of the operations were completed without 
anesthesia. 


Dentist acceptance has also been excellent. Since | 
patients are relaxed, and the torque-free handpiece 
is easily controlled with practically no pressure, 
operating fatigue and strain are reduced while speed and efficiency are increased. 
Present skills and technics are readily adapted to working with the Cavitron 
Dental Unit. 





See it at your local Cavitron dealer — or write for literature 


CAVITRON EQUIPMENT CORP. 42-26 28th Street, Long Island City 1,N. Y. 
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The prized possession of thousands EES 
of dentists and dental 
students! 









So extremely LOW &° 7 s 
PRICED, this model makes (22>: 
it possible for any dentist or ~ 

dental student to acquire a cord 23: 
engine for AWAY-FROM-THE- 
CHAIR tasks, emergency duty and 
laboratory needs. It weighs only 10 
Ibs. and, compactly constructed, it’s 
easy to carry about or stow away. 
ONE OF A COMPLETE LINE SOLD BY 
LEADING DEALERS. 


Precision-made Arm 
Reversible 


/ 
6-speed Foot ’ 
Rheostat ! 


Built to Foredom’s 
Well Known Quality 
Standards—World 
Recognized For 
Over Three Decades 































NEW! HIGH SPEED 
DORIOT HANDPIECE 


d 
ONLY $67.00 ‘feeds ype 
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SINCE ¥ 1922 


ot RY 4 





WRITE FOR 
COMPLETE NEW 


QONEAGM 15.6786 COMPANY 





27 PARK PLACE, Dept. EIZCMM NEW YORK 7, N.Y. 
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| THIS SPACE RESERVED ~\|/} 
4 fora tooth that must last for 63 years _ 














An enlarged copy of this picture is yours for the asking 


Start your young patients on a home routine of regular tooth- 
lifetime habit of good oral hygiene: brushing. 3. The use of a good 
' 1. Regular office visits for your cleansing dentifrice, such as pleas- 
prophylaxis and treatment. 2. A ant-tasting IPANA.® 





es 


_ > 
£ 
é 
TOOTH PASTE 















| BRISTOL-MYERS CO., 19 West 50 Street, New York 20, N. Y. 
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Primacaine possesses an extremely high 
anesthetic potency ... approaching the 
peak of effective anesthesia. Deep anes- 
thesia may be induced with a small volume 
of anesthetic solution; thus reducing the 
possibilities of undesirable post-injection 
complications. 


DEEP... 


RN eae ee TA ee eo OE TRO a ee aaa 


— oe 


Immediate anesthesia follows Primacaine in- 
titicehikolammlali-to(olal-oam =) (ole am c-Yolalalleltl-s Meer tele] be 
ly result in symptoms in 1 to 2 minutes. The 
ready diffusibility of Primacaine makes it 
especially effective for nerve block pro- 
cedures. 


Past 


ery Teen 


SAFE...0igae........ Primacaine, while considerably more potent 

ed than 2°% procaine is in the subcutaneous 
safety range of this anesthetic. Evidence 
Tate iKete h(t Mialoha aaluleleellal-Mtwm ololailell Nael-troh de 
fied by the tissue fluids, whereas other an- 
esthetics are usually detoxified in the liver; 
folaMmelefolhitolate] Mm tohi-in muito |cellalm ol coh aiel-to Ml oh 
Primacaine. ; 


OR oe ee eee See 


IDEAL 2 
j DURATION ... Duration of deep, complete anesthesia is 
Tam ial -Muuslelel-1cehi-Micelalel-teetehZ-laeleliale Me MU amie ly. 
solUlg Muh cel mmm tabiliige hive) aMmelal-13ia1-tt1e Me] ale Many, 
F skola mm coli toywalale Mial-1aZ-m ol lola @mlali-lailolare 

: TISSUE 
- TOLERANCE... Primacaine’s chemical structure is largely 
3 responsible for its non-irritating properties. 
Dentists who developed dermatitis with 
other anesthetics have reported negative in- 
tradermal wheal and patch tests on their 
own skin with Primacaine. 
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new has all 





-” gel material + unidirectional curing +- natural look 





Quality controlled Tilon is stronger... 

it’s blended in a research laboratory .. . dry- 
cured electrically to insure a perfect FIT... and 
every Tilon denture has color characterization 
inlaid right in the basic gel. 


For a perfect Fil—everytime—TILON 
TICONIUM 


413 No. Pearl St., Albany 1, N. Y. 





OFFERS BETTER 














Conventional 


Conventional 


TICONIUM 


413 No. Pearl St., Albany 1, N. Y. 
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Specify the 
NEW westcarp 
VE" 
Stressquard 











Stressguard 


No clasps showing — minimum metal 

displayed! Stressguard partials minimize 
tooth movement. Forces of mastication 
are distributed equally between 

teeth and supporting structures. 








How to improve 
Chewing with Denture: 


’ € 


"4 





OW etemelebectolc me) me elca\u-eebente) elcmelaelatiuc First chewing was done with pres 





| : Ther 
wearers necessary to reduce food for dentures unaided. 
. inne tenn’ eee a | seluee 
swallowing were recorded clinically. 
490 


* 
| oa 


DENTURES WITHOUT 
FIXATIVE POWDER 


SAME DENTURES WITH 
FIXATIVE POWDER 





te [In the first test 23.3 extra chews were 6) In the second test only 12.5 e 


required over the number estimated for chews were needed to produce e¢ 





natural teeth. results. 





_as reported by a leading 
dental college clinic. 


Yam) 





Then denture fixative powder was 4) ‘The same patients made both tests. 
sprinkled on dental plates and the ‘The only difference was the use of 
experiment repeated. denture powder. 


These carefully conducted tests proved 
that Gonture powder 


ra Chews 
VL teria uly 


FASTEETH was the dente . yp OCDENTURE 
powder used in these tests. It is ‘ Powoen 
the pleasant-tasting, alkaline 
denture powder made by Clark- 
Cleveland,Inc., Binghamton, N.Y. 
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ACHROMYCIN SOLUBLE TABLETS 


completely soluble! 
highly useful! 


Just one drop of water is sufficient to place an 

AcHROMYCIN Tetracycline Soluble Tablet com- 
pletely and quickly in solution. That means you 
can use this renowned broad-spectrum antibiotic 
locally without fear of undissolved particles 
that can cause foreign-body reactions. In 
fact, these versatile tablets fill several im- 
portant needs in your daily practice! Just 
look at this partial list: 


extraction. 


1. POSTEXTRACTION SOCKETS. Place AcHRomYCcIN 
Soluble Tablet intact in socket immediately after 


2. MEDICATED PACKS. Impregnate cotton rolls 
with solution made from tablet(s). 

3. ROOT CANAL THERAPY. Make solution to 
irrigate root canal; solution made from AcHRO- 
mycin Soluble Tablet will readily pass through 
20 to 25 gauge needles. 

4. SYSTEMIC THERAPY for CHILDREN. 
AcHromyYcIN Soluble Tablets are easily dis- 
solved in milk, fruit juices, and other liquids. 

5. MOUTH WASHES. Prescribe tablets for 


patient’s use in chronic disorders such as 
Aphthous Stomatitis. 


AcuromyYcIN Soluble Tablets 50 mg. are avail- 
able from your usual source of supply in 
bottles of 40 and 100. They do not require 
refrigeration. Order a supply today! 

FREE For your convenience in prescrib- 
ing AcuroMycin, Lederle has prepared 
special prescription pads. Write for yours! 


Capsules: 250, 100, and 50 mg. 
Soluble Tablets: 50 mg. 


REG. U.S. PAT. OFF, 

LEDERLE LABORATORIES DIVISION 
AMERICAN Ganamid COMPANY 

Pearl River, New York 


| HROMYCI ff 
AN AID TO, 


$2 





NOT A SUBSTITUTE FOR, 


GOOD DENTISTR 
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Patients expect 
something special 
from 


THE DENTIFRICE YOU PRESCRIBE 


Your patients expect extra effectiveness from the 
dentifrice you recommend. 

With NEUTROX, your patients get results they can 
actually see and feel! —outstanding results that add 
immeasurably to your professional reputation. Here’s why: 


lL. Relieves gingival disorders... Helps 
prevent recurring gum infections! 
Neutrox brings quicker, better results 
because it releases 3.7 times more 
active oxygen than sodium perborate 
U.S.P.—and in a neutral solution safe 


for daily home use. 
*).A.Ph.A 


Actually kills bacilli and spirochetes Beng vend 
. ; 3 J.A.Ph.A 

associated with Vincent’s Infections! 3.258, }949 
Tests in vitro prove that Neutrox kills 

more than 8 million fusiform bacilli in 

Jess than 60 seconds”... kills more than 

18 billion spirochetes in Jess than 30 

seconds™”. No other dentifrice offers 

this amazing proof! 





Cleans teeth cleaner because it com- 
bines—for the first time—the purifying 
power of nascent oxygen with its own 
special polishing agents. It actually in- F 
tensifies cleaning even in tiniest oral — 
crevices, | 
For professional samples, write F meth ek. 


. 
"On. nore 


A h f tents, 5 di 
DENTAL PRODUCTS DIVISION J %2"//0"no,c0dm poboraie 
"en ™ Dhose “ae 


VICK CHEMICAL COMPANY f — “!mj,{srs 


322 Eust 42nd Street « New York 17, N. ¥. Exclusive Formula 


* 7 OXYGEN in a form SAFE 


for daily home use. 


Over,2 million packages sold U.S. Pat. No. 2094671 


Advertised to the dental profession only 


















w71ill tell 





VOU Wity... 


... you will be better 
equipped than ever before 
to make dentures both 


natural-looking and 
beautiful with 


laden 


rLcew 


ANTERIORS 
( 





Wbyetdon TOOTH CORPORATION, CAMBRIDGE 39. MASSACHUSETTS 
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THE GREAT LEADER = FOR TWENTY YEARS i 


AVAILABLE 
EITHER WAY — 


IN 32 0Z. BOTTLES 


\ 
OR IN THE NEW SUPER-CONCENTRATED 24 OZ. MAILABLE CANS 
(makes as much as the 32 oz. bottle) 


Each can of 
concentrated liquid 
; makes 1 gallon 

FIXER nal of solution. 0 for 


Citm wanocate Prous 
Garts owe caret . ame ple 
‘ Sects our caries ' 





r ' 
Ouceureates Liew COnCemreaten Lule 














Ask your FR Dealer for complete information or write to 


KERR MANUFACTURING COMPANY, DETROIT 8, MICHIGAN, U.S.A. [pha 


cis EXCLUSIVE FR DISTRIBUTORS TO THE DENTAL FIELD to 


More Dentists Use FR Chemicals Than Any Other Brand! 





= és 


imo. We 


mlelelarer-tilelam eh 










More) bal, elelel-mere). bh w-Von men i--o-Woes 


with 


FLUOR-ON is the new treatmeni 
material that releases Sodium 
and Stannous Fluorides where 
decay often recurs—-at the fill- 
ing margins. This material is 


Sefs sufficiently hard in 5 
minutes to be polished. 


the improved way of applying 
fluorideionstothetoothenamel 
—by continuous contact ther- 


A\gnt 


i yt 
. XI ao 


Q Ld | \ apy. When these fluorides are 
wns oN in contact with tooth enamel 

coms “4 at AN SOL ‘oe . . 
sxowtine A! over long periods of time, the 
wil maximum amount of caries 


immunity is insured. 


Fiuor-OnNn APPLICATIONS 


1. Permanent filling — 
deciduous teeth. 

2. Permanent cementation-— 
metal crowns for decidu- 
ous teeth. 

3. Treatment _ filling—perma- 
nent teeth with rampant 
caries. 

4. Treatment filling—redecay- 


Gniriasscutagioliees eu iets ing class V cavities. 
one powder, one liquid 





two dappen dishes and 5. Treatment filling in exten- 
ronal ts eye dropper sive raked hia’ acdaleholiihichilelar 


$7750 6. Treatment filling after pro- 


phylactic odontotomy. 


AMERICAN CONSOLIDATED MFG. CO., INC. 
835 N. 19th Street, Philadelphia 30, Pa. 
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“Oxcart” therapy has long since been left © 
far behind by authoritative medical research 
which —in the field of dental analgesia — ha 
resulted in the formulation of Poloris Poultie 


lklore 7 - e + 
on ote for ie _ his modern scientific preparation employs — 


ranged from the clinically-proven capsicum, to provide 
eating an apble ia oe 

roasted in a effective, gentle counterirritation, for 
shecies of balm . 2 « * e 

leaf, to inbaling tatifying pain relief and reparative 

gn infusion of issue stimulation. Its action is enhanced 


by the local anesthetic, benzocaine. 


Poloris Poultice acts directly — locally —on the 
local dental pain... free from the many dangers 
often inherent in general systemic medication. 


Poloris Company, Inc., Jersey City 2, N. J. 
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— for effective pain relief, with reparative stimulation, in — 
emergency pain, pericementitis, dental abscess, erupting third 
molar, root canal therapy, gum irritation, and dental neuralgic 
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How COLUMBIA “CORRELATOR” Helps You 


Present Neat, Articulated Study Models to Patients 


Models Occlude Automatically 
and Can be Replaced Quickly 
on "Correlator" for Study 


* * * 


The "Correlator" is also 
an Excellent Free-Movement 
Articulator, with Full Lateral 

and Protrusive Movements 


OLUMBIA Rubber Model-Base Formers, 

which fit on the upper and lower bows — 
of the "Correlator," enable you to make ar- | 
ticulated study models, quickly and easily. 
By means of metal bushings, which become 
part of the models, the finished stone models 
can be slipped back easily on the "Correla- | 
tor" later for study. Full lateral and pro- © 
trusive movements are obtainable, as the 
“Correlator" is also an excellent free-mov- — 
ment articulator, “Correlator'-made study © 
medels occlude automatically, as do ortho- © 
dontic casts. ; 


Neat and artistic study models are made ~ 
with this outfit with little time and effort. 
Without further preparation, the models can © 
be mounted on the "“Correlator"” and the 
jaw movements reproduced. | 


Only one “Correlator" is needed, as all mod- 
els made with it have a uniform and simple 
means of attachment. The ease of making © 
these articulated models encourages dentists 
to use articulated study models routinely, en- «| 
abling them better to determine occlusal de- 
fects and to help patients visualize the © 
restorative work needed. 


Complete Directions with Detailed 
Steps Accompany the Outfit 
MODELS ARE EASILY REPLACED 


ON CORRELATOR FOR STUDY See Our Exhibit 
at the Chicago Dental Meeting 


Cat. No. 1000—Correlator with 3 Sets of Model-Base Formers (CR-1 Large; 
CR-2 Medium; CR-3 Small) and 100 Metal Bushings ...... .$28.00 

Cat. No. T-1000—Correlator with 2 Sets of Model-Base Formers (CR-1 and 
CR-2) and 100 Metal Bushings 

Cat. No. $-1000—Correlator with 1 Set of Model-Base Formers (CR-1 or 
CR-2) and 100 Metal Bushings 

Cat. No. B-1000—Extra Metal Bushings, per 100 


If You Haven't Our Catalog No. 33 Illustrating This and Other Aids in Patient Education, 
Write for Your Copy Today. 


COLUMBIA DENTOFORM CORPORATION 


“The House of A Thousand Models’’—Also Headquarters for Brown Attachments 


131 East 23rd Street New York 10, N. Y. 
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BARD-PARKER 
RIB-BACK 
SURGICAL BLADES 


BARD-PARKER RIB-BACK SURGICAL BLADES 
are preferred by the Profession . . . because they know 
that each blade, through continuous inspection—meets 


every specification. 


And, there are other traditionally good reasons why 
there is a preference for B-P RIB-BACK SURGICAL 
BLADES .. . they are always dependable and highly 


economical in performance. 


Ask your dealer 


BARD-PARKER COMPANY, INC, 
Danbury Connecticut, U.S.A. 
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Coe Alginate “No Fix” 


now packaged 


im your choice 
of forms! 


Almost EVERYBODY likes 

Coe Alginate “No Fix”— 

the elastic impression mate- 

rial with the many exclusive fea- 

tures. But some prefer the convenience 

of single unit, time-saving, no-waste 

envelopes, while others want the king size 
economy cans that hold 


“lots” of material. Coe 
Alginate is now sup- 
plied both ways. To par- 
aphrase a phrase, “You 
calls your dealer and 

















you takes your choice.” 


Order from yy 
your dealer Dentists who have long used 
Super COE-LOID Powder in 
individual foil packages, may 


coe Laboratories, inc. order from their dealers. Box 


of 12 Full Unit Pkgs., $4.00; 
Chicago 21, illinois 12 Half Unit Pkgs., $2.25. 
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KIMBERLEY 
DIAMOND 
INSTRUMENTS 
@ Prove to yourself, doctor, 
that cavity and crown 
preparations can be ac- 
complished with a mini- 

mum of effort. 


®@ Please visit our booth 
#312 at the Chicago mid- 


winter meeting. 





OVER 200 POPULAR 
SHAPES AND SIZES 


KIMBERLEY 





ATWOOD LABORATORIES 
Box #32 
Woodland Hills, Calif. 
Write for catalog and 


special introductory 
offer—including Free Instrument. 


Dealer inquiries invited. 











ee ONTICR VALET 


End Wraps 
Problems 


@ KEEP WRAPS 
AIRED, DRY AND 
“IN PRESS.” 


@ SAVE FLOOR 
SPACE. 















Provide check- 
room efficiency. 
End locker room 
evils—fit in any- 
where. Accom- 
modate 3 (or 6) 
persons per run- 
ning foot—coats, 
hats, umbrellas, 
overshoes. Lifetime welded steel con- 
struction. Modern baked enamel finishes. 

























Write for Catalog OV-505 


VOGEL-PETERSON CO. 
1121 West 37th St. Chicago 9, Ii! 








for Full Denture 
Impressions, 

Corrective or Wash 
Impressions and 
Impressions 
for Rebasing 
Dentures 



















Easy to Mix and Handle 
Assures finest detail 
4 Accurate muscle trimming 
Accurate recording of pe- 
| riphery 
= Ideal for McGrane, Micro 
Denture, Full Compound 
and Full Plaster technics. 
Order from Please Note 
Your Dealer New Address 
HARRY J. BOSWORTH CO. 










Free 
Sample 





5315S. Plymouth Ct., Chicago5, Ill. 


SY, lod cin 2 New! Different! 
TOOTH CLEANING “POLISH” 


"Removes Tobacco Stains’ 


and other surface stains... withe 
out Acid, Bleach, or Pumice. 


“Brightens Amalgams” 


TT°9 Contains: 


stain softening oils, a soft 
chalky powder... that gives 


\2 REMOVES STAINS c a high luster to teeth and 


© metals... as it removes 
é we — wy " stains. KEP is a fast-acting 
7, afely: oY j rophy — 2 no 
umice, Acid or Bleach... 

e pymic® iL Wonderfully flavored. 


SUNWWE NSE o. PRICE. (One size only)....$1.50 


SY 


YOUR DENTAL SUPPLY, or, KEP Co.. Inc., Box 499, Houston i, Texas 
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central 
Sucrion- 


| SUCTION 
VY," PIPE PV-25 1 REQUIRED PUMP 
MODEL 


~ ¥%" PIPE PV-25 1 REQUIRED P600-A 


PIPE 


a “must” whenever you 
remodel or build your 
Dental Clinic! 


~"y" PIPE PV-25 1 REQUIRED 


"Ys" PIPE PV-25 1 REQUIRED 


6 
f 
O° Y,” PIPE PV-25 1 REQUIRED 
f 
f 
6 


RISERS 


"Yh" PIPE PV-25 1 REQUIRED 


C Fesenee every new Clinic or every modernized 
clinic includes CENTRAL SUCTION as a “‘must’”’— 
the System which has this Central Suction Pump 

in a penthouse, basement or utility room... 

and these Suction Bottle Units installed and 

built into each operating room. 

For complete information and practical suggestions 
which will help you plan your clinic installation— 


Write for McKesson Central Suction Brochure! 


McKESSON APPLIANCE CO. ¢ TOLEDO 10, OHIO 





| BOTTLE-TRAP 
CENTRAL SUCTION. 
SYSTEMS 


| 














Satisfies 
Your 
Patient’s 


C. A: 


‘6 : I) OMEIl! 4 - a 
Coloration . 1, ena 

that is thru and thru 

a the denture... 

jot @ Veneer —not a surface tint 
The “alive color” is created by 
pigment pellets which are an 
integral part of the powder 


| 
for that 
ete 2 oo abeyer eaansbblgaaae . mt URAL 


packing process, resulting in a multi- 
‘hued flesh-like effect in the finished 
denture. The color can’t polish off, 
nor fade away in the mouth. 






























_ Muco-Tone has the dependable Ale ¢ 


Densene — 
' accuracy of reproduction 
stability of form 
freedom from breakage 


proven in mouth service over 
the years. 


*Color Appreciation 


' Specify 


eau MIU CO - TONE dentures 


LOOK APPEALING IN THE HAND... . LOOK NATURAL IN THE MOUTH 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
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| COSMOS DENTAL PRODUCTS, INC. 653 11th Avenue, New York 36 


XUM 
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There’s NOTHING like the & 


L: BY to Mix Alloy 


16° 


te Uniformly! 


® Scientifically! 
® Quickly! 


The “wonder electric mortar and pestle” that helps you | 

make better amalgam fillings faster is available in two 

models. The beautiful WHITE Bakelite housing for 
from i” only $60.50. Or the popular BLACK housing at $55.50. 
your ; Requires only 7 to 10 seconds to produce smooth, fine 
Dealer textured mixes with your preferred alloy! Saves time. 
or Prevents waste. It will pay you to use a Wig-l-bug. 


Direct CRESCENT DENTAL MFG. CO. 
1839 S$. Pulaski Road, Chicago 23, Illinois 


This IS LAKE SHORE / fees Aluminum Signs 


the Card Your Professional 


INVITATION 




















it’s the Kohihaas Patient Record Card — standard 

fer Dentists for over 40 years! Keeps all patient 

records simply, _conclesly, accurately. In several NEAT 

styles to fit yo * DIGNIFIEO 
Available ty dental supply houses... OF PRICED RIGHT 

write for sample cards and further information. 

WRITE FOR FREE CATAL OG! 


the KOHLHAAS co. 2S. °cat* “1 eae are ae Marya 









































DENTAL DIVISION 











They won't know 
unless you tell 
them... 


.... the potent enzyme, Caroid, in 
Caroid Dental Powder liquefies hidden 
proteinaceous food particles, mucus, 
and organic debris that can’t be reached 
by brushing alone. 


.... the gentle cleansing and polishing 
base of Caroid Dental Powder also safe- 
ly cleans the teeth and gives them a 
fresh, sparkling brightness. 


, ’ 
they won't KNOW untess you 
tell them .... about the two-way (me- 
chanical plus enzymatic) action of 
Caroid Dental Powder! 


Caroid Dental Powder is an ethical 
dentifrice, never advertised to the laity. 


CAROID DENTAL POWDER 


AMERICAN FERMENT COMPANY, INC., 1450 Broadway, New York 18, N. Y, 
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XUM 














_ - GENTLE — TASTELESS 


ann a Powerful pbncsthetic rbction 


@ Non-Toxic @ Non-Evaporating \ 
@ Non-lrritating @ Non-Acid 

e 
Surface Anesthetic 


Order from your dental dealer 
pittsburgh, Pa. 









4 Fifth Ave- 





Num Specialty Co., 461 






















In the heart of TIMES SQUARE 
at 45th Street near BROADWAY 
Radio City, Fifth Avenue and the 
Great White Way at Your Door. 

400 fine rooms with bath and radio +4 al 


@ AIR-CONDITIONED ROOMS from Le 
© TELEVISION AVAILABLE Fel. JUdson 2-4200 [7 — 
OTHER HARRIS HOTELS IN 
ST. LOUIS CINCINNATI 
HOTEL DE SOTO HOTEL METROPOLE 


COLUMBUS, O. DETROIT 
HOTEL BROAD-LINCOLN HOTEL FORT WAYNE 


























WON DRPAK 









Allays post-operative pain; aids healing under 
aseptic conditions. Use it for all sockets after 
extraction. Other uses and the techniques in 
each package. 


Two sizes in both 4 Westward Dental Products Co. OH 26 
liquid and pow- | 1037 Polk St., San Francisco 9, Calif. 


der; regular, fast ; 

and slow setting. | Send illustrated catalog to— 
Mail coupon for catalog. Tells about |p, 
WONDRPAK, TEMPAK, Saliva Ejec- 
tors and all Westward products and 
instruments. Covers advanced tech- 
niques pioneered by Westward. 











My dental dealer is 


WESTWARD DENTAL PRODUCTS CO. 








1037 POLK STREET + SAN FRANCISCO 9, CALIFORNIA 
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30" 


trade-in 
allowance 
on your Tae 
old light t. ) i @ 
toward a ee 
the new & eee 


PELTON 
LIGHT 


(offer extended to March 31) 





The new Pelton Light is the biggest improvement 
in oral illumination in years—it provides a cool, 
color-corrected beam for maximum patient 
comfort and operating ease. All parts of the 
oral cavity are flooded with the correct a long-time 
intensity, regardless of operating investment 


position. Two converging beams, : 
filtered through Aklo glass in better seeing 


steps, eliminate complete $f $ 5 00 
giare,. shadows and any 
form of light blockage. (at factory) 
Easy-to-clean finish 


in white, black YOUR DEALER 


and silverlux. 
Othercolors HAS IT NOW! 


slightly 
. 


CHARLOTTE 3, NORTH CAROLINA 
Fine Professional Equipment Since 1900 





This offer good in United States only. 
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makes this core drill 


so well where others fail ? 

































Penetrate enamel faster than any instrument made... . 
and Starlite Cavidrills, unlike ordinary core drills, resist 
clogging because of exclusive new Starlite "Il-vent". Cut 
faster because Cavidrills have diamonds on the cutting 
surface outside, inside, and on end of instrument. 

ONE CAVIDRILL CAN PREPARE ENTIRE AMALGAM, INLAY 
Hollow core design of Cavidrill opens, extends, and 
creates margins for amalgam or inlay. New Cavidrills 
available for accelerated handpiece speeds (specify 
new Starlite MG Cavidrills with exclusive high speed 


bond) and for average handpiece speeds (specify 
Starlite Magnicon Cavidrills). Your dealer has them. 





Lou 
Wsou 





gpu 
XS7TOU 








Seaoooeaaeeeaeoees oe e@eoad 


ewer a oP 6 © 22 @ ee = ewe e& o> c= 


| Star Dental Mfg. Co. Inc. Dept. A 
Philadelphia 39, Pa. 


Send me, without obligation, copy of new 
Starlite Cavidrill Technic Bulletin for 
Amalgams and Inlays. 


9T DU 


Seu 

















FREE STARLITE 





CAVIDRILL TECHNIC Dr Trrrerre se a 

BULLETIN I I ai ci id te eel ae a. 

See your Dealer or er cea hile la Whe eee 

mail this coupon RS. 8 ccc cncesbesicseace 
i 
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tastiest, fastest-acting, broad- | z 


spectrum 





TETRABON 


BRAND OF TETRACYCLINE 


PLN PETS ATTEN GHOSE + 


: - d — 
ay eke SY us ee WA 






a ee 
& ts 
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BRAND OF TETRACYCLINE HYDROCHLORIDE WITH VITAMINS 


A new standard for palatable, anti- 
biotic medication, Tetrabon and Tetra- 
bon SF furnish potent, well-tolerated 
tetracycline therapy in delicious ho- 
mogenized mixtures, with no medic- 
inal taste or unpleasant aftertaste. 


Tetrabon and Tetrabon SF, both con- 
taining the newest broad-spectrum 
antibiotic—Pfizer-discovered tetracy- 
cline—are promptly effective against 
the widest range of pathogens com- 
monly encountered in dental infec- 
tions. Tetrabon SF affords the added 
advantage of the special vitamin for- 
mula to help correct the nutritional 
impairment encountered in the stress 
of infection. 


SERA GS hcg, 
J dF; 


', ery 

Ay an 7 ta a a 

St sa ae 
on % ey 

ae a 


HOMOGENIZED MIXTURE 


4 SBE itn Bo 
La aa i 





I SF 
Cees” es Scant” B 
HOMOGENIZED MIXTURE 


>, 


Both readily accepted products are 
indicated in the control of oral and 
dental infections, and in the preven- 
tion of infections following extrac- 
tions, surgery, or other dental 
procedures. 


Each fruit-flavored 5 cc. teaspoonful 
contains 125 mg. of tetracycline. The 
special stress vitamin formula is 
added to Tetrabon SF. 


DOSAGE: Average adult dose: 2 tea- 
spoonfuls every 6 hours. 


Children: Dosage is based on 5 to 10 
mg. per pound of body weight daily, 
in divided doses every 6 hours. 
SUPPLIED: Bottles of 2 fl. oz. 


*Trademark {Trademark for Pfizer-originated, vitamin-fortified antibiotics 


Dental Department 





PFIZER LABORATORIES, Brooklyn 6, N. Y. 
Division, Chas. Pfizer & Co., Inc. 
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Popular UE 
Casting Investments 


¥* CRISTO-PAK 
... the revolutionary new cristobal- 
ite-type inlay investment. 


x GRAY-PAK 


..» Gray Investment for partials that 
need no grinding or adjusting to fit. 


* HYGRO-PAK 

.»» Hygroscopic Investment specifi- 
cally designed for hygroscopic expan- 
sion technics. 

Handy new packages keep out 
moisture and contamination. No lost 
time measuring. 

Each hermetically sealed envelope 
contains just enough material to fill a 
standard inlay ring—no waste—uni- 
form results—no guesswork—merely 
add water. 

Order from your dealer today! 





THE RANSOM g RANDOLPH 
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RAVOCAINE * 
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~ NOVOCAIN' aa 


+40 
“e tyDemee® | 
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See eS eS ee SR Ee Se Sse 


OZ, 
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and operate with confidence! 


RAVOCAIAE i; 


Brand of proposycaine HC! 


n> TOVOCAUN | 






Brand of procaine HC/ 
with LEVOPHED* or COBEFRIN * 
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2» « « « you can safely 
recommend “Accepted” 
CRAIG 
MARTIN 





..an ethical 
tooth paste 
in which 
price and 


quantity Martin 


are not the 
measure of TOOTH 
quality. PASTE 

















Jha HU-FRIEDY 





ASPIRATOR 


This Aspirator operates by water pres- 
sure obtained from the faucet of the 





You can suggest | | Compounded wih wash bowl. It has proven highly effi- 
ficient tooth paste, MAGNESIUM © cient and is recognized more advan- 
to your patients, / HYDROXIDE | tageous than mechanically operated 
knowing that it is} aspirators. 

now available or] @ @ctive ingredie 








gist you name in) —_ ESIA faucets whether round, oval or irregu- 
coupon below. oe lar. There are no wearing parts. 


ed te een ’ ‘MILK OF 2 | Can be adapted to many shaped 
Therefore it will function indefinite- 





GIANT ly. All parts are heavily nickel plated. 
FAMILY It has a reversible flow which provides 
SIZE a means for quick and easy cleaning. 

39¢ The complete outfit consists of 
Aspirator, 8 to 10 feet of pure gum 

nennneniall tubing specially designed for this 
Aspirator and also the Coupland Suc- 

tion Handle with 4 sizes of detach- 

$00 On vhean Se s., Chicage 7, til. 0-2 | able tips. These tips are accepted as 


standard equipment and approved 


. Past 
Send samples of Craig-Martin Tooth Paste: | 104 used by the U.S. Government. 


also toothbrushing charts to: 
(Professional card enclosed) 





Prices on Extracting Forceps and 





SS 2 SePerrrrerrrrrrererirrt rit Tt ort Bone Rongeurs have been reduced 
recently. 


ecaveeneeeeeseeeeeeeeee eee 0 =6mMmUweoc eee eee 














ae TAREE. HU-FRIEDY, INC. 


(Please print plainly) 
3118 N. Rockwell Street, Chicago, III. 











[USTOM-MADE 9. cosee 


Nobilium restoration are evident from the very first. You'll have a feeling 
that the case will go to place without a lot of “laboratory work” at the 
chair. And you won’t be disappointed because Nobilium cases are highly 
accurate. This is assured by the use of Nobilium, “Aristocrat of Chromium . 
Alloys,” and the scientific duplicating materials, precision investments, pre- 
formed wax patterns and other dependable products of Nobilium research. 
It’s doubly assured by electric casting on the fabulous Nobilium machine 
that melts allo without oxidation, and by electrolytic polishing. Here, 
indeed, is @ practice-b ilding service that is custom-made for your re- 
| s. Get in t ithsyour _ nearby Nobilium laboratory today. 
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Refreshing as a 
breath of Spring— 


GREEN MINT 


(Chlocophyll) MOUTHWASH 





ae 


; @ tastes wonderful...no “medicated” flavor 
24 e really refreshing and deodorizing 

ra e available at all drug counters 

e ideal at the chair 


HUDSON PRODUCTS - JERSEY CITY 2, N. J. 


OR ee one we ee 2 y: 
<. * ~< d 
~ 7 ote 
ae sna * es ae 
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MORE THAN SIXTEEN YEARS OF DIAMOND ABRASIVE EXPERIENCE 


DIAMOND ; INSTRUMENT 


- « - the finest dia- 








mond instruments 
made... are available in a complete 
assortment of sizes and shapes for 
every purpose and prep- 


aration technic. 


Write for 
Illustrated Literature 


Pfingst & Company, Inc. * 62 Cooper Square * New York 3, N. Y. 
































INTERDENTAL 
STIMULATION 


FOR PATIENTS UNDERGOING 
GUM TREATMENT 


The Denticator has long proved to be an integral 
part of between-visit care. All gingival cases 
undergoing treatment, respond effectively to its 
daily use, under professional guidance. 

Tips and cups are replaceable. 

Sold by Dental Dealers 


and Druggists everywhere 


Manufactured exclusively 
in U.S.A. by 


THE DENTICATOR CO., INC. 
1068 Mission Street 
San Francisco I, Calif. 


VACUUMATIC 
™ MASSAGE 
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*Contains hydrocortisone acetate 0.5% 


: dentures are inserted immediately follow- 
ing multiple dental extractions, this new miracle drug is 
a valuable adjunct to reduce swelling, relieve pain and 


aid healing. 


Sample comments from practicing 
dentists “Amazing results’—“Tissues healed 
rapidly with remarkable absence of edema 
and pain’—“No undesirable side effects’— 
“Reduces the amount of post-operative 
swelling to a minimum’—“Minimizes dis- 
coloration or discomfort.” 


Per bottle $3.50 
Your Dental Dealer will supply you. 

















Ask for Surgident’s complete cata- & 
ogue ... manufacturers of quality 
products exclusively for the dental 
profession for over 30 years. 


, LTD. 


WEST LOS ANGELES 25, CALIF. 











E-Z UNIVERSAL 
SOLDER 


e No Fluxing Necessary 
e Will Solder All Types of Metals 
(Flowing at 1100°) 


Unites Gold to Steel; Gold to Gold; Steel 
to Steel; or any combination of metals. 
ideal for Orthodontic Appliances, Steel 
or Gold Cases, Repairs, Adding Clasps, 
etc. 


Deluxe 
DENTAL MIX 


PRICE ONLY ovens 1 ome 7 sueeonee a teeth and 
$39.75 E-Z SOLDER can be used with Alcohol 


o Lamp, Blow Torch, Electric Welder, Bun- 
An automatically sen Burner, etc. 


ae cei aie oe Patented principle E. Z. Universal solder does not oxidize in 


: ee in mortar and ordinary water or salt water of any concen- 
ot sag pig? > Sdagen pestle tration. It stays unaffected by Chlorhydric 
connie ‘entities enenhe Fingertip power acid (HC1) and in Sulphuric acid. Also Am- 
- ad h in 10 atrol monical Bases, Caustic soda, Potassium do 
anne Gent 3 ee not attack it. E. Z. Universal solder remains 








SECOND ee e Stroke adjustment unaffected in the mouth. 
iat inne 7 *  « Accurate Timer 
built-in Silver or Gold Color—6” lengths— 
ee 4 Tubes per pkg. ............. $2.50 
. Beautiful design 18 Carat Gold Tubes—6” lengths 
EE 66066 6 ean 6 66h OE0O6a 2.25 


One year guarantee 


A Product of 


<_—a APPLIANCE 
| Waster ‘we. co UNION BROACH CO., INC. 
5 a Se 37 West 20 St., New York 11, N.Y. 


RACINE, WISCONSIN 











STAINLESS Ps 
LUu_s. 
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& Uniformity 


@ supeno _ 


st 
Exactness '° A 
st Stainles® _ 


Edge es, 
on a. faces 


Long-Lasting ‘aa 


ASH ENGLAND 


ASH ENGLAND | 


to Patter™ 





@ Fine Durable 


r . 
e Os Finish 





6 New, 








ASH AMALGAM INSTRUMENTS 
DOUBLE-BEND 


COAST. es Go ULGD 


309 Main Street ® Niagara Falls, N. Y. 





UNEQUALLED TOUGHNESS 
AND RETENTION POWER! 


AMES Crown and Bridge and Inlay Cement is dis- 
tinguished by superior toughness, freedom from 
chipping and flaking, the ability to resist shock and 
lateral stress and by great power of retention to 
tooth and metal surfaces—clinical properties that 
remain unequalled after more than 60 years! 


ORDER from your Dental Dealer on our uncondi- 
tional money-back GUARANTEE. 


"Enduring as the Pyramids" Go, 
The W. V-B. Ames Co. 


Fremont, Ohio 





This diagram illustrates 
the way in which bone is 
cut and cored out by the 


XCOREVATOR 
We shall be glad to send 


you complete information 


Dr. McDaniel’s Simplified Method | 
for the Removal of Impacted Teeth 


A complete reversal of other methods 


IN OTHER METHODS you cut downward through the hard | 
outside layer of bone first, then through the soft bone. 

IN THIS METHOD, you reverse the procedure, taking ad- 
vantage of the histo-anatomic relationship—the encapsu- | 
lated space around the crown (enamel) of the impacted 
tooth—and cut upward. 

IN THIS MANNER, soft bone in the encapsulated space is | 
cored out. The hard outside layer of bone is undermined 
and made very thin so that it may be removed easily. 


Bur-Dent Mfg. Co., Bur Dent Dr., Crystal Lake, IIl. 





Mrs. D. J. McDaniel, R.F.D. #3, Champaign, Ill. | 
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_ At Your 
| Command! 


TRIAL ORDER 
$1.50 


Order Storoden Coens PATE GEMCOL LUA. 
| — 3 SAN DIEGO 1, CALIFORNIA : 
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Cleanser 


Make Sterodent your prophylaxis assistant! It 
cleans and polishes in one operation... does not 
harm teeth... clings to brush, won't spatter... 
works fast, conserves time, costs little ! 

Patients like its fresh, clean flavor. Save time and — 
money with this prepared cleanser... at a- cost 
of a penny per patient! | 


Use Oraclenz coagulant mouth rinse in your 
spray gun. Strips teeth of mucin quickly. Pro- 
motes rapid polishing. Pleasantly useful in pro- 
phylaxis, extractions, impressions, as general 
rinse. Box of 12 Tablets—50c. ‘ 


- te o> 
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B® for information about the Durallium CLINIC ON 
m@ ‘ILM and the time and place of the next free showing 
. your area, just write ‘Film’ on your card or letter- 
@ decd and mail to Durallium Products Corp., 809 West 
i Washington Boulevard, Chicago 7, Illinois. 


Durallium — outstanding cobalt-chromium alloy 























_, So much more 
a than merely 
- a mouth rinse 


Lavoris acts both chemically 
and mechanically to break up 
and flush out the germ-harbor- 
ing, odor-producing mucus ac- 
ie cumulations from mouth and 
S throat. It stimulates capillary 
circulation with attending im- 
provement of tissue tone and 
resistance. 

















Pleasing, spicy taste 
makes it 
easy fo use. 











Send for Free Literature 


on our five different types 
of Porcelain Jackets ..... 


CONVENTIONAL 
- VACUUM FIRED 
- PLATINUM LINGUAL 
- PLATINUM REINFORCED 
- DOUBLE STRENGTH 


M. W. SCHNEIDER DENTAL LAB. 


27 East Monroe Street ¢ Chicago 3, Ill. 

















WANT A SAMPLE 
BS POLISHER FOR 
TRIAL? 





The best way we know to 
prove the efficiency, smooth- 
ness, coolness and comfort 
of the BS Polisher is to send 
you a sample. There is no charge or obliga- 
tion. Then you'll have the proof we want 
you to have. Send for your sample today. 








Young Dental Mfg. Co., St. Louis 8, Mo. 
Yes, send me a sample BS Polisher. 
EN air ib inal One heidi dare heen eisai coat 


eeeeeeeeeer eee eee eerseert eee eeeeeeeeees 

















the only sterilizing 
method that meets 
all 3 requirements 


DrieClave 


Trade Mark 


DRY HEAT STERILIZER 


*Absolute sterilization! 
*No dulling or rusting of needles and in- 
struments! 
* Economical 
Lifetime guarantee on heating element. 
See it at your dealer 
FREE—informative booklet on sterilization 
available on request. 


PRECISION INSTRUMENT SERVICE 
P.O. Box 218, Franklin Square, N.Y. 
















































This Stainless Steel 
Kerr Luralite Spatula at 


Here's what 
you receive 
when you buy 
the Kerr 
Luralite 
hpression Paste 
Bonus Package 


to you! 


See How You Can Actually 
Save Money and Still Get This 
Excellent Spatula! 











3 Standard Boxes of Kerr Luralite Impression Paste 
complete with Mixing Pads @ $3.75......... $11.25 
1 Kerr Stainless Steel Spatula...........022+2 11.35 
Pe TR 6 oceeketiendeseceesceeceesennce FORE 
BONUS PACKAGE PRICE................-- 10.00 
HERE'S WHAT YOU SAVE................. $ 2.60 





























If you are one of the few who 
haven’t used Kerr LURALITE 
Impression Paste, you'll be very 
pleased with its PERFECT BAL- 
ANCE between body and flow! 


You will discover LURALITE 
has the body for correct peripheral 
seal... and that the fowproduces 
fine detail when tissues are 
physiologically at rest... Further, 
mixing and muscle trimming are 
easy, and LURALITE sets up 
hard in the mouth! 








So take advantage now of your 
chance to get a Kerr Stainless 
Steel Spatula at no cost, along 
with an adequate supply of Kerr 
Luralite! 















Act fast because this offer is for 
a limited time only. Ask your 
Dealer to send you the Kerr 
LURALITE Impression Paste 


D D Bonus Package now! 


LURALITE 


IMPRESSION PASTE 


BONUS PACKAGE 


ERR MANUFACTURING COMPANY 
Established 1891 
DETROIT 8, MICHIGAN 


























BIG advance in 
HISTORY! 


)___BRAND NEW! 


WILLIAMS 
D Ss 06 








Jame ADHESIVE COATED WAX 


ANSPARENT! 


LONE ery 


@ You've never had a sheet wax or any other wax like it .. . it’s 
coated on one side for rapid and permanent adaptation. The moment 
you see it and feel it you'll know this modern wax has many amazing 
advantages: | 


®© A QUALITY WAX FOR CASTING AND ACCURATE RELIEF 
WORK . with the advantage of POSITIVE ADHESIVENESS 

@ ADHESIVENESS INCREASES as slight pressure is applied 

@ SAFE SOFTENING POINT for pouring duplications 

© HIGHLY RESISTANT TO FLOW AND GAUGE CHANGE under 
pressure 

@ TRANSPARENT, for design reference 

®@ NO HEATING OF INSTRUMENTS OR WAX .. . trims easily 
with any sharp carver 


@ REMAINS FIRM AND IN PLACE , . . will not buckle or lift from 
the model even with vacuum investing! 


@ WILL NOT dry out! 


© COMPLETELY RESIDUE-FREE BURNOUT! 
Reasonably priced. Gauges 20-22-24-26-28-30, not as- 
of prot sorted. Available in boxes of 32 sheets 4 x 4 ................. $ 


ORDER FROM YOUR DEALER TODAY! 


WILLIAMS gold refining co., inc. 





FORT ERIE, ONT. BUFFALO 14, NEW YORK HAVANA, CUBA 
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Double Size 
enlarged 
(2 diameters) 
© 
All plastic 
handle 
. 
Perfectly 
trimmed 
and finished 
» 

A visual aid 
for patient 
instruction 
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ACcLOUA 
‘Tooth-Tip’ TOOTHBRUSHES 


Multi-Tufted—2 Row, 12 Knots—3 Row, 18 Knots 
A COMPLETE Line—A CHOICE of Brush Styles and 
Textures with Natural Bristle or TYNEX (nylon). 


A New Multi-Tufted Brush in a Special 
Soft Texture Genuine Natural Bristle. 


M55 Full Adult 


M39 Intermediate Adult 





Lactona is First with Multi-Tufted Adult Brushes stapled 
with Soft, Genuine Natural Bristle. This brush has 
definite advantages. A Soft Natural Bristled brush 
‘takes hold’ on a smooth surface and exerts a superior 
cleansing and stimulating action. 


Please use coupon to request circular describing special offer of 
Multi-Tufted Adult brushes — any texture Natural Bristle or Tynex 
(nylon), with FREE Demonstration brush. 


LACTONA INCORPORATED Saint Paul 1, Minn. 


Gentlemen: Please send circular describing special offer of Multi- 
Tufted Demonstration brush. 


Doctor 











Address. 





City Zone State_ 
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NEWEST 


TOPICAL 
ANESTHETICS 


EOTOPANOL PRODUCES 
» mel lio Mme l-1-1 ME lehtilale Melal-t es 
thesia never before obtainable 
in a topical anesthetic. Neo- 
Topanol is ideally suited for 
anesthetizing the site of needle 
puncture prior to hypodermic 
injection 

Order a supply of Neo- 
Ifeyovolale) Macelaaim aeltiam Golo ea A aeliic 


dealer today! 


ee ee 
COOK/WAITE = 


‘ i i 
y ui ve ’y 


rae DEWEY 
SCHOOL OF 
ORTHODONTIA 


Founded in I91f by Martin Dewey, 
D.D.S., M.D. Chartered by The Board 
of Regents of the University of the 
State of New York. 


Sessions held at intervals 
throughout the year. 
Applications now being ac- 
cepted for next class, start- 
ing April 30th, 1956. 

Classes limited. 


For further information write 
Dewey School of Orthodontia, Inc., 
17 Park Ave., New York 16, N. Y. 


New for 
Dry Sockets 


Astringent, germicidal, deodorizing 
and prophylactic for “dirty mouths” 
—speedy, safe, effective. TENICIDE 
(Nason’s) is widely used by the pro- 
fession and dental schools. Sample on 


request. Write TAILBY-NASON CO. 


Kendall Square Station, Boston 42, Mass. 


Tenicide 


Stop guessing. Get the facts with 


MINIT-BOOKKEEPING 
FOR DOCTORS 
Easy to keep ... but a complete sys- 


tem. The figure side of your practice is 
always at your finger tips. 


If you aren't entirely satis- 
$3.] fied, return in 10 days for 
full refund. 


POST-ALL ine. 127.,winzon,ro-v- 
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DENTAL SPECIALS! 
HUPPERT Model 434 DELUXE FURNACE 


Underwriters’ Laboratory Approved 






Exact temperatures maintained automatically—325° F. to $86.00 
1600° + 5 Huppert Multi-Insulation. Rugged all- re ¥ Complete 
constru and Kanthal elements. t10 Volt A.C. All Stainless Steel 
qax3S6" x45" 920 watts. Pyrometer included. $99.00 
OTHER MODEL CAPACITIES PRICE 
L.D. TE MP. RANGE. Wattage All-Steel Stainless 
Model 439 DeLuxe "x35," x9” 325° F *_1600°F. 1650 $115.00 $135.00 


Model 434 Std. Py (xdee 13 4” 75°F.—1500°F, 900 $ 62.00 $ 75.00 
Write for literature 


K. H. HUPPERT CO.’ chicase’s7. Tinos 


Manufacturers of Electric Furnaces and Ovens 








ELIMINATE DOUBT 
USE IMPROVED BITE-WING TABS 
Insure distortion-free results 
Easily attached. Economical, box 
of 100 tabs only $1.50. Order 
from your dealer now. 
PITTSBURGH SPECIALTY CO. 

524 Federal St., Pittsburgh 12, Pa. 

















Jackson Removable Orthodontic Appliances 


For General Practitioner and Orthodontist 


21 Years Experience; Write For Details. 
Appliances furnished on dentist’s prescription 


JOHN E. HERMAN 
»>101 West 42nd Street New York 36, N.Y. 


ESPECIALLY FOR LARGE FILLINGS 














THE NEW RUST-PROOF 
JUMBO SIZE a, 
AMALGAM 


“| HOLDS 3 
CARRIER on 
a» 

























AMALGAM 
THAN 
REGULAR 
SIZE 


Ask your dealer or 
write for details on com- 
plete Rower line of Amal- 

gam Carriers: single end, 
regular or large; double end, 
regular and large on one carrief. 


ROWER DENTAL MFG. CORP. Boston 16, Mass. U.S.A, 
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U.S.P. 
LIQUID SURGICAL SOAP 


40% Soap with 2% G-11 (Hexachlorophene) 


StAPHACIp,, : 


Removes the millions of resident bacteria in the skin. 
STAPHACIDE is manufactured from the finest vege- 
table oils. It keeps the skin soft, antiseptic and healthy. 
Low oral toxicity. Delicately scented for pleasant odor. 
STAPHACIDE exceeds rigid U.S.P. specifications. 
STAPHACIDE can be diluted with 2 or 3 parts of 
water for use in dispensers or in the handy, refillable 
“squeeze” bottle. 












IDEAL FOR THE PERSONAL HYGIENE OF 
DENTISTS, NURSES, TECHNICIANS 


B&W CHEMICAL COMPANY 


14526 So. Garfield Ave., 
PARAMOUNT, CALIF. 
















Kao R-CAINE 


(Gan-Aiden) TOPICAL ANESTHETIC 





e FAST ANESTHETIC ACTION 
e DEEP PENETRATION 
« NO NEEDLE PUNCTURE PAIN 


e NO PAINFUL INSTRUMENTATION 
DURING SCALING OF TEETH 


e REDUCES PATIENT'S FEAR 


> eruenTt: 
ME AND Gat TeasOG TANI 


oun susan 
’ 


WANT AT LABORATORIS! a 


® Super-Caine Oint- 
ment for Post 
Extraction Pain. 





® Prevents Dry 
Sockets. 


© Promotes Healing. 


® For Use with New 
Dentures. 











ORDER THRU YOUR DEALER 
FANTAZN LABORATORIES 


P.O. Box 208 Preuss Station, Los Angeles 35, Calif. 





* Relieves Sore Spots. 
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- SAVERS 


NO GLUEING — 
JUST PRESS 
FLAPS TO 

FILM WRAPPER 


=... 
TABS 

@ USE WITH ANY SIZE OR SHAPE DENTAL FILM. 
® NO GLUEING — READY FOR INSTANT USE. 


@ SAVE 70% OF BITE-WING EXAMINATION COST. 
At Your Regular Dealer. 


KUMFORT-TYME CO. 


SEND FOR 
FREE 
SAMPLES 
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Send for the treatise 
"9 ways 
to get better 


interproximal 


anterior : 
restorations’ 


with 



















Products 


» 


ci kia 
§-C Interdental 


Seepage Control 
* Readily applied 
¢ Prevents seepage in inter- 


proximal cavities of ante- 
rior teeth 


© Can be used on all teeth 
for root canal work 


¢ Protects gum from band 
laceration 


® No annoyance to patient 





Make Better Anterior Fillings 
with greater ease 


Strip -“Ttte 
Matrix Retainer 
Grips band instantly 


Now you can fill two approximating 
interproximals at the same time. 
Simply put both Premier Anterior 
Aluminum Matrix Bands in place. 
Fill one cavity and hold in place 
with one Strip-Tite Retainer. While 
this filling is setting it cannot be 
injured while filling the approxi- 
mating cavity. Fill the second ap- 
proximating cavity and hold in 
place with a second Strip-Tite Re- 
tainer. With both cavities filled, you 
are still free while they are setting. 
ae | iain 





Gold Plated 
Anterior Aluminum Bands 


Made of gold plated aluminum, the 
Bands are pre-shaped to give cor- 
rect sub-gingival adaptation with- 
out undue excess filling material — 
strong enough to apply sufficient 
tension without tearing, and thin 
enough to thread through inter- 
proximal contact areas, and con- 
tourable to produce a desirable 
finished anatomical filling. Far su- 
perior to celluloid or other metal 
bands. 
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Look to Premier Astralit to minimize Washouts of Silicate Restorations 
By mixing Astralit very thick as recommended — and placing same in a properly prepared 


cavity — the filling will be far more durable than when a thin mix silicate is used. 


Shades are translucent. Harmonious blending with the natural tooth is easily obtained. 







Astralit 
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The only High Speed 
Contra Angle with the 
Handform Grip and a com- 
a, @ pletely adjustable head. A 
Jes full selection of heads is 

OG available for all purposes 


wy and bur types. 


CONTRA ¢ 
ANGLE AT ALL GOOD DEALERS 
Write for Illustrated Folder 


‘ ’; ’ PFINGST & COMPANY, INC. 
IS 
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62 COOPER SQUARE » NEW YORK 3, N. Y. 


























Gives More Natural 
Feeling Dentures... 


A SOFT PLASTIC USED FOR CUSHIONING 
AND RELINING HARD ACRYLIC DENTURES 


CUSHIONS AND ADAPTS TO MOUTH TISSUE. Flexacryl-Soft, the newest in 
cushioning and reline acrylics, combines chemically with all acrylic plastics and is 
guaranteed never to harden, foul or peel. Flexacryl-Soft is a pure polymer and monomer 
that cures into a permanent soft, flexible plastic which assures denture of a perfect fit. 


PROFESSIONAL SIZE PACKAGE. Each package contains a unit of special non- 
reactive Flexacryl Wax used for proper spacing of the soft and hard acrylics. Avail- 
able in % Ib. Professional Size Package, includes powder, liquid & wax..... - -$8.00 


WHEN ORDERING CUSHIONED OR RELINED DENTURES FROM YOUR 
LABORATORY INSIST ON LANG'S ORIGINAL FLEXACRYL-SOFT. 


See and inspect models of Flexacryl-Soft at the mid-winter 
meeting of the Chicago Dental Society. . . . Booth No. 315. 


LANG DENTAL MFG. CO. 
828 W. Montrose Ave., Chicago 13, Ill. 


NEW FLEXACRYL-SOFT 
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a deficiency in 


water-soluble vitamins... 


Good oral health requires an : _ = 
adequate daily supply of the . = 
water-soluble vitamins B and C: ; ; 


“The relationship between malnutrition 
and gingivitis seems evident..:.The pre- 
dominant deficiency was in the vitamin 
B complex.”! 


In herpangina, “‘all six cases re- 
sponded quickly to therapeutic B 
complex (Allbee with C), with 
complete disappearance of the 
lesions within a week. To date 
none of these lesions have re- 
curred.”’2 





1. Sud, V.: J. D. Res. 30:19, 1951. 

2. Nathanson, |. G. and Morin, G. E.: 
Oral Surg., Oral Med. and Oral Path. 
6:1284, 1953. 


ALLBEE wm C 


agi 
A obins } 


7H 3 











Formula: 














Each capsule of Allbee with C contains: 
Thiamine hydrochloride 15 mg. 
Riboflavin 10 mg. 
Calcium pantothenate 10 mg. 
Nicotinamide 50 mg. 
Ascorbic acid 250 mg. 





A. H. ROBINS CO., INC. *° RICHMOND 20, VA. 
’ Ethical Pharmaceuticals of Merit since 1878 
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10c per word, initials 
and figures used each 
counting as one word. 
Please send _ remit- 
tance with your order. 





WANT 


Restricted to help and 
positions wanted, and 
practices wanted, and 
practices for sale. The 
minimum charge is $5. 


ADS 





FOR SALE: Dental office established over 
fifty years. R. C. Maxwell, 410 Schweiter 
Bldg., Wichita 2, Kans. 


WANTED elderly dentist in his sixties for 
full or part-time employment in ethical pro- 
fessional work in Houston area. Texas license 
required. ““‘BK’’ Oral Hygiene, Pittsburgh, Pa. 


DENTIST: New York licensed or eligible. 
Become associate—very busy modern lucrative 
five-chair office with opportunity to purchase. 
Should be trained in general anesthesia. Up- 
state New York. Write all qeeenentens. “BL” 
Oral Hygiene, Pittsburgh, Pa. 











WANTED: Associate, Ohio license; perma- 
nent for reliable operator, age thirty to sixty- 
five years. Maximum fees, cash business, pri- 
vate practice. Commission basis thirty days, if 
satisfactory will give one-half interest free. 
Write giving full information, age, married, 
single, background branch preferred. No post: 
cards regarding proposition answered. ‘‘BO”’ 
Oral Hygiene, Pittsburgh, Pa. 





Dental practice, established thirty-three years, 
located in central Kansas. Best location in 
town, well-equipped office and laboratory. 
Steady practice with good fees; priced so it 
should pay out in six months. Information and 
free pictures mailed, no obligation. C-5689, 
Continental, 804 Grand, Kansas City, Mo. 


Dental practice, established three years, young 
doctor leaving for military service. Located in 
one of the very best farming and oil towns 
in entire state of Kansas. Immaculate two- 
chair office, extremely well-equipped lab. This 
practice should easily pay out in six months 
time, shortage of doctors in area. Details 
mailed, no obligation whatsoever on your part. 
eee Continental, 804 Grand, Kansas City, 
oO. 





SELLING YOUR PRACTICE: Why not 
also use the classified columns of the Dental 
Students Magazine? National circulation 
14,000 monthly. This includes over 2500 re- 
cent graduates. Many of these readers looking 
for an opportunity such as you have to offer. 
Our rates: $3.00 for 50 words or less, 10c per 
word additional. Check with order. Write 
Dental Students Magazine, 874 Green Bay 
Road, Winnetka, IIl. 





FOR SALE: s.S. White Airdent machine in 

perfect condition. First reasonable offer will 

- accepted. ‘““‘BR’’ Oral Hygiene, Pittsburg, 
a. 





FOR LEASE due to death of dentist, late 
model office, Cape Cod design. Up-to-date 
equipment. Perfect location, attractive, excel- 
lent opportunity. Contact Mrs. Ellen Mayo, 
Shore St., Falmouth, Mass. 








Stains for Tinting Dentures 
iio Rete) a vais: 


nitty POOR 
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INTAL MFG. co. 124 €. Missouri Ave. “Missouri” 





Cast Crowns e 





UNION BROACH CO., INC. ” 


MORE and MORE DENTISTS Ask for INDIAN HEAD 


Non-Clogging DIAMOND POINTS and WHEELS 
The Dr. Alexander Leff Points* for Preparation of 


Veneer Crowns * 


Porcelain Jacket Crowns 


76L—LARGE The scientific designing of this wheel—due to its 1214° inclina- 
tion of plane surface—undermines the enamel rods, flaking off 
76LS—SMALL enamel without pulpal pressure — Each $4.00. 
All Other INDIAN HEAD DIAMOND POINTS 
Special—4 for $10. 
*U.S. Patent 2685738; Canadian Patent 505087; Foreign 
Patents Pending. 
*Write for Literature Showing over 130 Different Types. 


37 West 20 St., New York 11, N. Y. 
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FINE OR 
REGULAR CUT 


e Start now to use 
this tested, accepted meets wire 

alloy that has been A D A 
used by leading rls 
Dentists throughout itso 
the country for over 
25 years. Speyer’s Alloy is . 
carefully made from C.P.— spEYER SMELTING & REFINING CO. 











es You will a at 216 Medical & Dental Bldg., Seattle 1, Wash. 

amalgamates smoothly in Please send me quantity checked at price 

minimum time, carves ex- indicated. Orders over 20 ozs. F.O.B. Seattle 

ceptionally well in ten min- 1 oz. @ st 36 per oz, 20 oz. @ $1.70 per o2. 
5 oz. @ $1.90 per oz. 30 oz. @ $1.60 per oz. 

utes and produces a hard, 10 oz. @ $1.80 per oz. 50 oz. @ $1.50 per oz. 

well-sealed mass that pol- 100 oz. @ $1.40 per oz. 

ishes beautifully. I enclose check for .... 

* $874 7 pees Dias ecieinnsioninnsll 

@ No initial contraction. . 

@ 4.4 microns per Cm expansion in Address ..... as ales i aan Ania 

24 hours. City... , Te 





@ 1.6% flow 24 hours after amalgama- 





tion. , hacen ants = seinen 
@ Complete directions with every bottle. If your dealer can’t supply you, order direct 
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WHO’S WHO AND WHERE 


Although we aim for accuracy in this index, 
last-minute changes often alter page numbers 
and positions. 


ES a eS 237 
Allied Professional Associates, ae 213 
i i i. Tw te oes eebe 256 
American ’ Consolidated Dental Co. ...... 229 
American Ferment Co., Inc. ........ 148, 242 
i Me cece een dew én wedi 156-7 
Se ET aS ey ee ere 129 
Anzell Specialty Mfg. Co., Inc. ...... .. 290 
eee 255 


Astra Pharmaceutical Co., Inc. 
tare Insert between pages —~ 


Atwood —_—— sll ls bees Sa bua ae Wi ko 
Baker & Co., I te 
Bard-Parker Co. ie “te VIE ereyr errr 234 
eee keakbendce esis ah ie cee 233 
Se ee ae 207 
Boos Dental Laboratories, Inc., 

Ce eh a tek a 6 00 6a eT 146-7 
Bosworth Co., OS PP errr rrr 236 


Bristol-Myers. . | aa 133, 217, 4th Ome 


Brown & Williamson Tobacco Corp. <<0e 03 
ECM, nce ce ers sect os sun 264 
EM, bv cc ctstesecererseed 256 
vate SB E omg re 214-5 
Caulk C The rr rere fr 149 
Central Dental Mig. ere erre rs 150 
eS Serer eee eres 222-3 
Cleveland Dental Mfg. Co., ‘The ..2nd Cover 
OE SE ee 235 
Coles Electronic Corp. .................. 206 
Columbia Dentoform Corp. .............. 232 
Columbus Dental Mfg. Co., The ......... 197 
SEPT Tee 250 


Cook-Waite Laboratories, Inc. 
LN AE ine ere 136-7, 248-9, — 
39 


Cosmos Dental Products, Inc. 


Crescent Dental Mfg. Co. .............. 240 
eS ecneoween ew al 205 
EE 253 


Dentists’ Supply Co., The . 
Dewey School of Orthodontia ...........262 


Duraliium Products Corp. ............... 257 
EES ES LL Se 208-9 
ee eee eeenewes 160 
Fantazn Laboratories .................. 264 


AEs 4406464 064 e oe 0 een way 228 


EE 140 
ES er rr 216 
General Electric Co., X-ray ae 212 


Getz Corp., The ce cc ns couvieat a 


Herman, John E. 
Hudson Products, Inc. 


a dn a 66 6 uw oe dees eal 250 
i ecdc sees ene ceewae 263 
Ms 6 ease Y tae ak ils an 5 ee aden 201 
rrr 241 
meeunee Bremtes Beem. Oe. ...........000: 268 
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Knickerbocker Hotel ................... 243 
i ee. kc cueeeewesewe 240 
SPIES EA, nk wet ccc cc ccvescened 264 
a a ard 261 


Lake Shore Markers .................... 240 


Oe EE 266 
Lambert Pharmacal Co., Inc. .......... 210-1 
ie ee eweaeeee 258 
Lawrie Laboratories .................... 269 
Lederle Laboratories ................... 224 
ee ok eee neeede 256 
McKesson Appliance Co. ............... 238 
Massengill Co., The S. E. ............ 142-3 
OY rere 254 
ek as a 271 
Myerson Tooth Corp. .................. 227 
OR, ID vw cae we scceescceees 158 
Nobilium wc eweesewas 251 
Novocol Chemical Mfg. Co., Inc. ....... 218-9 
ee 243 
TE re 272 
Peter, Strong & Co., Inc. .............. 207 
Pelton & Crane Co., The ............... 244 
ee cote ee eees 252, 266 
ey i cance ena 246 
Pittsburgh ogeay ES ree ee 263 
ee a ee ted eseeeesen 230-1 
i bw kh wad ae ake 262 
Precision a a 258 
Premier Dental + ge ag Corp. + i i loca 265 
Procter & Gamble Co., The .......... 144-5 
Professional Printing Co. . ‘gl ed 
Ransom & Randolph Co., The .......... 247 
Reliance Dental Mfg. Se oe one 141 
Rinn wv, | eo 151 
MS 6 Sd ae ahs baa 6 aw ae 154-5 
Ee 267 


Rower Dental Mfg. Corp. .............. 263 
Schneider Dental Laboratory, M.W. 
Speyer Smelting & Refining Co. 
Spyco Smelting & Refining Co. 
Squibb & Sons, E. R. Div. of 

Mathieson Chemical Corp. 
Star Dental Mfg. Co. 


Sterile Readeste” Co. ee ear 256 
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Wernet Dental Mfg. Co., Inc. .......... 198-9 
Westward Dental Products Co. .......... 243 
White Dental Mfg. Co., The S. S. ....138-9 
Whitehall Pharmacal Co. ............... 129 
Williams Gold Refining Co. ............. 260 
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DENTAL 





REG. U.S. PAT. OFF. 


39-45 FRONT STREET 


Visit Our Booth #175 at the 
Mid-Western Dental Convention 
MIRRORS 
Chicago, Week of Feb. 6th. 
ESTABLISHED 1907 


ANZELL SPECIALTY MANUFACTURING CO., INC. 





BROOKLYN 1, N.Y. 


WORLD‘S LARGEST MANUFACTURERS OF QUALITY MIRRORS 
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BURS “iN? NEW 
JUST LIKE 

Steel, and machining it to shape, are the main cost in 

new Burs. Sharpening is final operation. No need to 

throw away your old Burs. They’re valuable. Send them 

to us. First, we sort and select. Then expert craftsmen 

grind edge by edge down to next standard size Bur. 


Precision holders guarantee accuracy. Streams of water 
preserve temper while each edge is ground. Result: a Bur 





Burs Reground 45¢ 


per dozen. Introduc- that really cuts and cuts and cuts! 45¢ per dozen; intro- 
tory 4 doz. $1. Vulc., ductory offer of 4 dozen only $1. Send a box of old Burs 
aoe ee on? —_ NOW ... see for yourself how cool they run... how 
50¢ ea. well they cut. 


HANDPIECES comptetety 


Fitted Bearings, Gears, Shafts make the difference in a 
Mullen job. Each housing or shell is fitted not with just 
stock size shafts, but with shafts that are ground indi- 
vidually to compensate for the wear in that particular 





angle. Then gears and bearings are all fitted, bringing 

the handpiece back into perfect, smooth-running align- 

ment, just like new. Only skilled men of many years ex- 

perience work on your handpiece. You’ll be delighted ae a 
with the smoothness and ease with which you use a angles Rebuilt $5.75 
handpiece after it has been Mullen Serviced. Special types: Densco, 


Midwest, Adjustable, 


Send postcard for SATISFACTION 
FREE mailing box. GUARANTEED = “Seretghe 
State probable ros. 6803 S. Chicago Ave. Handpiece at $10. 


contents. Chicago 37, Ill. 


€ a ea System™ 
wah 3 le keep 
: aN 
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In just minutes, | get a complete financial picture of my practice 
. . day by day. . . every day. 
See for yourself what a work-saver Histacount is 


. mail the convenient coupon today iy obligation. 


"PROFESSIONAL PRINTING COMPANY, INC. 
NEW HYDE PARK, N. Y. 
Gentlemen: Please send free Histacount 
| Bookkeeping samples — ane literature, 20 

| eva on my pete : 
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We cordially invite you to 


TEST IT YOURSELF 


Professional men generally agree that, regardless of 
the dentifrice used, a toothbrush is the most important 
factor in maintaining good oral hygiene. 


Since dentists are unquestionably the most qualified 
persons to select the proper type of brush, the wisest 
people take their advice on this matter. In this way 
the best brush is chosen to fit each patient’s needs. 


If you are unfamiliar with the Oral B Toothbrush, 
we suggest that you try it yourself. Then pass judg- 
ment on its effectiveness for use on both teeth and 
gums. The soft, flexible filaments are extremely small, 
with flat tops which minimize abrasion of tooth struc- 
ture and injury to gingival tissue. In effect it becomes 
two brushes in one. 


If you wish a complimentary brush, please mail a 
request on your professional letterhead. 


First introduced in February, 1949 Oral B 
Stimulator 


Write today for a supply of 
convenient prescription pads 
which have been prepared 
for the many doctors and 
TOOTHBRUSH hygienists who wish to 
prescribe the Oral B. 


448 SOUTH MARKET ST. © SAN JOSE 13, CALIFORNIA 





Hug Cet 
? 


Six months after insertion, are your dentures 


receiving the care they deserve? Do they still 
reflect your high professional standards? Are 
they still a thing of beauty...sparkling bright, 
unscratched, unmarred? 


Or have stains and accumulations dulled their 
finish...or harsh, abrasive brushing spoiled 
their delicately fitted ridges? 


Your patients will appreciate your telling 
them of the professionally approved Polident 
method of “soak-and-rinse”... it’s so gentle 
and safe, yet so effective—floats away debris, 
removes stains, and completely destroys den- 
ture odors. 


Don’t you owe this much to your patients and 
to your own professional prestige? 


Write for generous supply of 
free affice samples 


HUDSON PRODUCTS - JERSEY CITY 2, N. J. 


Dept. K-26 


POLIDENT 
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PATIENT LOVES DENTIST 


Patients accept dental care more readily gain the cooperation of your patients. 
when the fear of pain is allayed. By mak- _‘ The side effects, nausea, heartburn, which 
ing BUFFERIN a part of your pre-and post- _ follow the use of straight aspirin by some 
treatment routine you can minimize the _ patients, are markedly less when BUFFERIN 
discomfort of dental procedures, and thus __ is the analgesic used. 


« BUFFERIN, 


Acts Twice as Fast as Aspirin 
Does Not Upset the Stomach 











Each Burrerin tablet contains 5 grains of acetylsalicylic acid 
and the antacids aluminum glycinate and magnesium carbonate, 


BRISTOL-MYERS COMP’ .,19 W. 5O St., New York 20, N.Y. 
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